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ROYAL EXCHANGE AS WARRANTY. 


Lt opyds Write Eighteen Million Dollar 
| Philadelphia Rapid Transit Sched- 
ule at 40 Cents. 


© In our issue of last week an account 
Swas given of the decision of the Phila- 
Welphia Rapid Transit Company, which 
; the past decade had been carrying 
a 

Mts own risk as regards fire insurance, 
Mo seek the protection of companies} 
"supplying this class of indemnity. The 
Pentire schedule aggregating some $18,- 
900,000 formed a most desirable plum, 
"if a proper rate could be obtained, and 
while The Eastern Underwriter men- 
tioned a rumor to the effect that it was 
bio be written at 40 cents, prominent 
nderwriters expressed the opinion, 
“hat from »1 to $1.50 would be a more 

equate figure. 

' We are now advised by cable from 
our London correspondent that the en- 
e line has been placed in Lloyds at 
Pa rate of 40 cents, with the Royal Ex- 

Shanze Assurance Co. as warranty. 
|This announcement will be received 
With considerable surprise, as it was 

ped that a large portion of the 
Bhedule would be placed with stock 
ptompanies on this side. 

As previously stated in these col- 
mmns, the entire schedule aggregates 
flose to $18,000,000, one-seventh of 
which covers specifically on the Pel- 

m barn. Values on other barns are 
sabout as follows: 49th street and 
Woodlawn avenue, $900,000; 41st and 
SHaverford streets, $450,000; Frankford 

enue and Bridge streets, $600,000; 

ensington and Cumberland avenues, 
9000,000; 8th and Dauphin streets, 
400,000; 16th and Jackson streets, 
69450,000; Belmont avenue, $420,000; 32d 
hand Dauphin streets, $750,000; 43d and 
neaster avenues, $450,000, and 15th 
mand Cumberland streets. For thie most 
the barns are of antequated con- 
ction, being of large area, high 
Wooden roofs and voor equipment. The 
Molling stock too is far from being of 
Modern type. In the Pelham barn, it 
® figured there are 2 miles of cars, 

With but one track supplying street 
it. Values are figured on the low 

mate of $65 per runninz foot. 

‘ Brokers in Transaction. 
» The brokers in the transaction were 
The Philadelphia firms of Platt, Young- 
Man & Co.; Creth & Sullivan; Billing- 
Mon, Hutchinson & Co.; Henry W. 
rown and Samuel Story & Co. 


» Joseph M. Raleigh, for a number of 
Pars special agent for the Phenix of 
ooklyn in Virginia with headquarters 
Richmond and later with the Fidel- 
y-Phenix in the same territory, has 
igned effective July 15. 
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Organized 1853 


THE HOME 


Insurance # Company 


Elbridge G. Snow, 


MAIN OFFICE, 56 


New York 


President 


CEDAR STREET 


CASH CAPITAL, $3,000,000 


Assets, January Ist, 1910 

Liabilities (including capital) 

Reserve as a Conflagration surplus. 

Net Surplus over all liabilities and reserves 


SURPLUS AS REGARDS POLICYHOL DERS, 


$27 307,672 
14,924,836 

, 2000 000 
11,182,836 


$15,382,836. 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 


Entered United States 
1866 


and Mercantile 


Established 1809 


Since 1866, 


Insurance Co. 


when the North British & Mercantile entered the United 


States. 1,833 Fire Insurance Companies have failed or retired 








ASSETS 


Loans 
Loans Secured by Collateral . 
Loans to Policy Holders. . . 
—— and Stocks 


Foe Interest and Rents . 
Due and Deferred Premiums 


3,565, 544.82 

5,3 16,057.00 
711,114.62 | 
176,274.24 
270,977.15 


$23,652, 189.52 





Pittsburgh Life and Trust Company 


THE FIRST COMPANY LICENSED 


By the New York Insurance Department to Transact Business in That State 
Since the Armstrong Laws were Enacted 


Ratio of Insurance Expense to Premium Income Only Sixty-five 
Amount Allowed by the New York Law 


Seventh Annual Statement, January |, 
W. C. BALDWIN, President 


Per Cent. of 


1910 


LIABILITIES 


Liabilities to Policy Holders. $21,697,064.82 
Capital Stock $1,000,000.00 
Unassigned 


nassign 

Funds... . 955,124.70 
Leaving a sum for security to Policy 

Holders in Excess of ia- 
aliti 1,955,124.70 


$23,652,189.52 








$3.00 a Year; 15« 
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Underwriters Would Eliminate 
Fire Men—Superintendent Re- 
ported as Opposed 
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Speaking of the life insura: 
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said: ‘Fire insurance broker 

come an important element 

insurance eaateaier bec ause t 

in a confidential rel 

They look out for 


than the interests of 


So 


no pretense 


the cor 
supposed to be 
giwe clients 
the best terms ol 
These things appeal strongly to tl 
erage man and rather than do busi 
with the agent of one company wl! 
a pecuniary interest in selling him a 
certain line of polic ies, | ronizes 
a broker whom, he belie las no de- 
sire but to give him the best Whether 
he really does so, of course, depends 
upon the broker; but that he can, if 
he wishes to, is nothing but the truth. 
A broker with business to place and an 
agency wanting that business are going 
to get together. Any law or department 
rule that would try to stop them would 
be a joke. The brokers are not demand- 
ing recognition; they are simply going 
ahead and serving the assured, a service 
for which the latter seems to be very 
willing to pay.” 
} Those Who Differ. 
| There are few, however, even among 
|those who would have licenses issued 
(Continued on page 2.) 
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Penn Mutual General Agents Remember 
Rochester Representative at Clos- 
ing Banquet. 


The twenty-seventh annua! meeting 
of the Penn Mutual Agency Association, 
which was in session when our issue of 
last week went to press, and which was 
referred to at length in that number, 
was pronounced one of the most suc- 
cessful gatherings held. One of the 
delegates, in speaking of it said: 

This Rochester meeting is up to our 
highest standard and the Rochester 


WANT TO STOP BROKERAGE. 


(Continued from page 1.) 

only to life men, that are willing to 
carry the movement to the point of 
eliminating brokerage among  them- 
selves. The policy of the Northwestern 
Mutual and the other companies which 
have since followed its example in 
recognizing only their own agents is 
believed by many well-informed under- 
writers to be contrary to the tendencies 
of the business and not for the best in- 
terests of the insuring public. This 
policy. they say, is playing right into 
the hands of the very brokers whom 
they are trying to eliminate. 

In support of their argument, they say 
that no company has a monopoly of the 
best policies, some companies offering 
advantages over others in particular 
forms. One will have an exceptionally 
£0 ndown another will excel] in 
term policies, and so on, so that the 
selection of the best forms for an in- 
dividual case would be pretty sure to 
be made from several different compa- 
nies. Furthermore, some companies are 
more eral in others in regard to the 
physical standard of risks and will ac- 
cept business that others would decline. 
From eith of these standpoints, it 
would ype to be unfortunate both 
for the insuring public and the business 
generally, should there be any restric- 
tions on the free interchange of business 
among the companies. 

Hotchkiss to Decide. 

The whole question of restricting 
suses is in the hands of Superin- 
tendent Hotchkiss, coming within his 














authority under the license law. What 
his attitude will be not known. Both 
factions in the brokerage question claim 
that he with them. It has 

er Mr Hotchkiss policy in the 


past to place considerable reliance on 
the ecommendations of the Under- 
writers A iatior yf New York in 

ig its territory and, if the 






matters 

associat! makes a strong plea for the 
eliminat of fire insurance brokers, 
it will at least get a very careful hear- 
ing. On the other hand, there is very 





good reason for believing that the super- 
intendent has already formed his opin- 


brokerage subject. He real- 





izes the 


importance of the broker in all 
insurance transactions perhaps more 
than the life insurance men and it must 
be remembered that he approaches the 





matter yavs from the standpoint of 
the public. To reach Mr. Hotchkiss on 
this question, the life underwriters have 
got to show wherein the elimination of 
the broker will benefit the assured. The 
general nion is that they have a 
pretty hard case. Furthermore, Super- 
intendent Hotchkiss is reported to have 
said in a private conversation recently 
that a general insurance license was 
sure to come. The reason given was 
that it is almost impossible now to dis- 
tinguish in the different agency opera- 
tions and the business is every day be- 
coming more complex. However, in the 
absence of any definite knowledge of 
Mr. Hotchkiss’ attitude, there is a more 
or less general opinion that the life un- 
derwriters will have to secure stronger 
arguments than have yet been advanced 
before they can induce the superin- 
tendent to eliminate brokerage in life 
insurance 
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have ever known,” which seemed to ex- 
press the sentiments of ali. A number 
of interesting papers and informal dis- 
cussions of the topics were presented. H. 
C. Lippincott, manager of agencies of 
Philadelphia, spoke on “Allowances;” 


Hugh Willett of Atlanta, on “Field Con- | 
ditions in the South;” J. T. Davis of 


Philadelphia, discussed “Death Claims,” 
and E. B. Neil of Rochester “Art of Se- 
curing Applications.” 

Col. Joseph A. Goulden, one of the 
vice-presidents of the association, Con- 
sressman from New York City, and 
one of the leading general agents of the 
company, took a prominent part in the 
proceedings of the convention. 
cussing a paper read by Mr. Lippincott, 


he spoke in an interesting manner of ! 


the changes in the insurance business 
since he entered it, more than forty 


years ago. He told of the changes in| 
the quality of the men selling life in-! 


surance to-day, as contrasted with those 
of four decades ago. Then, the man who 
wus a failure in other lines, tried to sell 
life insurance. Now, men of the high- 
est calibre are engaged in insuring life. 
He spoke in the highest terms of the 
work of Mr. Miller and his associates 
cf the Rochester agency. 


The Closing Day. 
Vice-president Goulden 


(Thursday). 


Among the speakers were: A. B. Nell, 


of the Rochester Agency, who read a 
raper on, “How to Secure Business.” 


Brief addresses were given by Robert | 


C. Lippincott, A. B. Bassler, and Robert 

Dornan, trustees of the organization. 
The afternoon was 

large part to sightseeing. The party, 


in automobiles, traversed several of the | 
main thoroughfares of the city and} 


visited the parks. 


rhe grand finale of the meeting took | 
in the assembly | 


ihe form of a banquet 

reom of the Hotel Seneca, Thursday 
night, when nearly a hundred men, in- 
cluding the delegates and their guests 
gathered for the occasion. Mortimer 
R. Miller, general agent at Rochester, 
presided, and E. H. Hart, general agent 
of San Francisco merged the closing re- 
marks of his response into a presenta- 
iion speech in behalf of the association 
for the gift of a silver tea service to 
Mr. Miller. The following resolution 
was also adopted: “The twensy-seventh 
annual convention of the Pe 
Agency Association in meeting assem- 
bled: Desire to place on record the 
high appreciation of its members for 
the uniform kindness and generous 






whole-souled hospitality of our genial | 


associate, Mr. Mortimer R. Miller, the 
uecessful general agent of the com- 
pany in Rochester, and his courteous 


and obliging corps of assistants. Lan- | 
guage but feebly expresses our grati- 


ude for the many acts of 
hospitality and uniform 
Cherefore, } 
ciation hereby tenders to Mr. Miller and 
his associates the heartfelt thanks of 
the Penn Mutual Agency Association.” 

Other speakers were: 
Passmore, Philadelphia; Robert Dor- 
uan, Philadelphia: Julian Schley, Sa- 
vannah; Robert C. Lippincott, Philadel- 
phia; John N. Beckley, and Rev. C. C. 
Albertson, Rochester. 

Officers Elected. 

The following officers were re-elect- 
ed: President, Frank Markoe, Balti- 
more; vice-presidents, Colonel Joseph 
\. Goulden, New York, and William M. 
Bunting, Boston; treasurer, Edward 
Nunhanr Philadelphia; secretary, James 
(, Biggert, Pittsburg; assistant secre- 
tary, J. W. tredell, Jr., Cincinnati; ex- 
executive committee, 
Plympton, Boston; Colonel Ezra De 
Forest, New York; Captain Cunning- 
ham Hall, Richmond, Va.; Hugh M. 
Villett, Atlanta, Ga.; Major F. A. Ken- 
dall, Cleveland; Joseph H. Harrison, 
Denver; Edward H. Hart, San Fran- 
cisco; Mortimer R. Miller, Rochester. 

The selection of the next convention 
city was left to the Executive Com- 
mittee. 
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SELLING LIFE INSURANCE IS PROFITABLE EMPLOYMENT WHEN REPRESENTING THE 


'|Great Southern Life Insurance Company 
| CAPITAL AND SURPLUS, $1,000,000 


J. S. RICE, President 





Business Written First Seven Months 
THREE AND THREE-QUARTER 
MILLIONS 


** A plainly worded life insurance policy contract is one of 
the world’s masterpieces.” 


Our policies are the simplest, the plainest 
the fairest, the safest contracts ever w ritten 

so much so they are novelties. On ‘agent 
has written in seven months, $716,000; an- 
other, $298,000; another, $268,000; an- 
other, $257,000. 





If you think you can sell life insurance 
, 











“ey write to me for terms. 
|} O.S CARLTON, Vice-President, Chronicle Bldg., HOUSTON, TEXAS 
1894 1910 


Assets December 31, 1909 
Surplus, 1909 ° 


OUR OWN IDEA 


GROWTH UNPARALLELED 


The State Life Insurance Co. 


INDIANAPOLI 
UNEQUALLED IN SOLID ACHIEVEMENT 


$8,580, 830.58 
1,174,606. 34 


Gain in Admitted Assets Gain in Surpius 
1907. naU6e bk Vat ehsecsAweN esas ee rnees ....-$1,001,409.00 $ 27,775.00 
1908........ -.--1,023,700.00 TER, 161.00 
1909. --++15201,977.14 314,044.74 


EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 
| WITH THE STATE OF INDIANA 

This is $848,861 More Than is Required by Law 
MOST ATTRACTIVE AGENCY CONTRACTS 


Every Contract Direct With the Company 
Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 


1231 State Life Building 











The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 8. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - $90,334.038 
a 93,563,452 
1907 - - - 102,283,634 
1908 - - - 109,685,428 
1909 - - 113,716,188 


Each year larger than any in the 
previous history of the Company. 


Commenced Business IS58. 





[ NSURANCE MEN will note the signifi- 
a “a Ay se ogthwestern’s 
ew business durin @ past five years. 
IMPORTANT FACTS Felating to this 
business are shown by the following per- 
centages: 
Expenses Mortality Interest 
1905 12.15 67 4.73 


1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 
1909 10.63 54 4.85 


It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern’s new (1910) policy 
contract with its Dividend Options, Paid-up 
and Endowment Options, Options of Settle- 
ment and the Premium Loan features. 

Issues Partnership and Corporation In- 
surance. 3 : 

For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 




















OLDEST 
IN AMERICA 


STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE — 


Insurance Company of New York 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 





| 


For terms to producing agents, address 


| GEORGE T. DEXTER 


| 2nd Vice President 


| 34 Nassau Street 
| 





New York, N. Y. 
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CHANGES IN POLICY CONTRACT! 


BY CONNECTICUT MUTUAL LIFE. | 

Modifies Policies to Meet heeatvemente | 

of Various States, Adding New 
Features. 





Under date of July 1, the old Con- 
necticut Mutual Life commenced the 
issuance of new policy forms which it 
believes to be unexcelled in liberality 
to policyholders, and in conformity with 
requir» ments of various State insurance 


departments. An officer exp‘aining the | 
changes from the contracts issued in! 
1908 says: | 


Suicide and War Service. 


In limiting to one year the period 
in which the company is not liable for | 
the face of the policy in case of de- 
liberate self-murder, it has fully pro-| 
tected itself against loss resulting from | 
a sane suicide contemplated at the in- | 
ception of the contract—practically the! 
only protection that can be secured in 
a policy that is incontestable after two 
years. The limitation as to War Ser- 
vice safeguards the company when a 


state of war exists or is imminent at 
the date of the application, and it pro- 
tects the insured during the first year, 


for, if he procures a permit from the 
company, it is liable for the face of 
the policy in case of death, resulting 
from such service, within that year. 
In case of death within one year, either 
as the result of a sane suicide, or while 
in war service without a permit for 
such service, the company is liable for 
the amount of the premiums actua’ly 
paid, temporary, fractional, or annual; 


rot t reserve, as heretofore. We be- 
‘lieve is impossible to frame a pro- 
vision fairer .o every interest involved 
than this. It certainly has not been 
done in the contract of any other com- 
yany. 


Incontestability. 

In limiting the period in which the 
policy is contestable to one year, this 
provision is made harmonious with the 
Suicide and War Service provision, as 
it should be. By the adoption of this 
new contract, and of the new applica- 
tion therefor, to which reference will 
be made later, the privilege of choos- 
ing either a policy guaranteeing auto- 
matic paid-up or automatic extended 
insurance is granted for the first time, 
we believe, in the history of American 
life insurance. 

(Note:—It is to be particularly noted 
that, because of a statute of that State, 
policies for delivery in Indiana must 
provide for automatic extended insur- 
ance, ) 

Granting this option makes necessary 
two sets of policy forms, one guarantee- 
ing automatic paid-up insurance, and 
providing for extended insurance upon 
surrender, designated by the letter “A”; 
and the other guaranteeing automatic 
extended insurance, and providing for 
paid-up insurance upon surrender des‘g- 
nated by the letter ““B’; and also com- 
pels some variation in the similar pro- 
visions on the second page of the forms 
so desiznated. 
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Mutual Life Insurance Company 
OF BOSTON, MASS. 





THE WHY j 
THE COMPANY | 


THE HOW { 
THIS AGENCY | 


I WANT YOUR BUSINESS—CAN I GET IT? 


Was Incorporated in 1862 under Massachusetts laws 
Is the largest Massachusetts Company 

Is the strongest Massachusetts Company 

Its Premium Rates are low 

Its Dividends are unexcelled 

Has every facility for quick results 

Is wide-awake 

Has life—snap—ginger 

DOES THINGS 


DO YOU KNOW OUR 18 PAYSIENT LIFE RATES? 





Telephone 6030—6031 Cortland 





WILLIAM N. COMPTON, General Agent 


220 BROADWAY, NEW YORK CITY 








outstanding loan is in excess of the re- 
serve of such extended insurance. Any 
such additions will be payable at the 
same time and in the same manner as 
if the policy had continued as a pre- 
mium-pay:ng policy. 

(Note:—Policies for delivery in Ohio 
must provide that if no option is exef- 
cised by the insured, the dividends are 
automatically converted into paid-up 
additions. ) 

Application of Dividends to Make Policy 
Fully Paid-Up, or to Accelerate 
Maturity. Form A. 

This is a new provision, and, we feel 
sure, will be of great value in compe- 
tition, for, when its conditions are ful- 
filled, the company will either endorse 
the policy as fully paid-up (participa- 
ting in dividends, and with guaranteed 
cash and loan values equal to the full 
reserve), and payable at the time and 
in the manner as therein provided, 
without further payment of premium, 
or will pay to the insured or his as- 
signs, the face of the policy as a ma- 
tured endowment. It is worthy of note 
that no prior action involving the loss 
of dividends in case of death before 
maturity is a condition precedent to 
the exercise of this last option, so dif- 
fering from the so-called ‘“‘Accelerative 
Endowment” plans of some other com- 
panies. 

Form B differs from A, as fo!lows: 
The option to use dividends to acceler- 
ate maturity can be availed of only at 
the time the sum of the cash value 
and accumulated dividends equals the 
face of the policy, not “then, or there- 
after,” as in the A form. This differ- 
ence is because of the fact that this 
option applies to a policy that may run 
as automatic extended insurance, in 
which case the reserve is a decreasing 
amount. 

Optional Payment of Premiums by Divi- 
dends. Forms A and B. 

No change has been made in this;pro- 
vision, the advantages of which are, 
perhaps, not fully appreciated. Every 
nolicy-holder who accumulates his divi- 
dends should avail himself of this priv- 


i'ege by filing with the company the 
necessary request. Then, if the accumu- 
lation is sufficient to meet an unpaid 
premium or instalment, the danger of 
lapse is avoided. The company accepts 
repayment of the amount so applied, 
together with interest thereon at 5 per 
cent., at any time during the period 
covered by the premium paid by such 
application of dividends, and will re- 
store the accumulation as it stood on 
the due date of the annual premium, 
so, in effect, extending the time in 
which a prem‘um or instalment may be 
paid. 

Automatic Paid-Up Insurance. Form A. 

No change has been made in this pro- 
vision except the addi‘ion of the word 
“full” before “premium” in the first 
line, which does not affect in any way. 
A commissioner demanded it. 

Form B differs from A, as follows: 
The policy must be surrendered and re 
‘eased for paid-up insurance’ within 
sixty-two days of the due date of an 
unpaid premium or instalment. The 
paid-up policy will guarantee annual 
dividends, and cash and loan values 
based on the full reserve. 
Extended Insurance upon 

Form A. 

No change has been made in this 
provision other than changes in the 
phraseology, except in the guaranteed 
cash value, the full reserve being guar- 
anteed instead of the reserve less a 
surrender charge. This provision grants 
the option of having an amount of in- 
surance less than the face of the policy 
and for a longer term, so making it 
possible to fit the term of the insur- 
ance to the particu'’ar needs of an indi- 
vidual case, a feature not granted in 
the policy contract of any other com- 
pany. 

Form B differs from A, as follows: 
The right to decrease the amount and 
lengthen the term of extended insurance 
cannot be granted, because of the auto- 
matic feature, as it would be impos- 
thle to provide for such in the Table 
of Values. Provision ‘s made for the 
reinstatement of any loan, with inter- 


Surrender. 





Dividends. Form A. i 
The only change in this provision, 
other than some slight changes in 


phraseology, is in the guaranteed cash 
value of paid-up additions, the full re- 
serve being offered instead of the re- 
serve less a surrender charge. 

Form B differs from A, as follows: 
The stipulation that the cash value of 
any paid-up addition shall be either the 
reserve, or the amount of dividends 
converted, applies only during the con- 
Unuance of the policy as a premium- | 
paying policy, because of the fact that 
if dividends declared whi'e the policy 
'S running as extended insurance are | 
converted into paid-up additions, such 
additions will expire with the extended 
Insurance, and therefore the cash value 
of such additions, which is the reserve, | 
Will be a decreasing sum. It also stipu- | 
lates that the paid-up additions then 
outstanding shall not be affected when | 
the policy becomes extended insurance, | 
unless at that time the amount of an 





BEAUTIES! EVERY 


a sample policy down there 


DID YOU EVER SELL A PRUDENTIAL POLICY— 
ONE OF THOSE NEW ONES? 
MAN WHO BUYS ONE IS A 
“SATISFIED CUSTOMER!” 


Call me up and give me your prospect's age, and I'll have 


IN FIFTEEN MINUTES! 


THEY’RE CERTAINLY 





like my commissions, too! 


to serve you! 





You're sure to like the goods—so's your customer—you'll 
My telephone is 3474 Cortland, 
and I’m right here on the job waiting for you and a chance 


ROBERT J. MIX, Manager 


20 Vesey St., New York City 








,not more 
| paid the 
|} serve less $10 for each $1,000 insured, 
|the charge being reduced $1 for 


est, in case of the revival of a policy 
which has become, automatically, ex- 
tended insurance. 

Cash Surrender Value. Form A. 

There is practically no change in 
this provision other than one of ar- 
rangement, except that the full reserve 
is guaranteed if the policy has become 
paid-up either by the payment of all 
required premiums, as in case of a 
limited premium life or endowment, or 
under the automatic paid-up insurance 
provision. It is to be noted that if the 
policy becomes automatically paid-up 
because of the non-payment of any pre- 
mium or instalment of premium (which 
happens at the expiration of the days 
of grace), it may be surrendered dur- 
ing the following thirty-one days for 
the cash value specified in the Table 
of Values. Thereafter, it can be sur- 
rendered on'y during the thirty-one days 
following the anniversary of the due 
date of the last annual premium paid, 
and for the full reserve. 


Form B differs from A only in the 
‘necessary substitution of the words 
“Extended Insurance” for the words 


” 


“Paid-up Insurance. 
Policy Loan. Form A. 

Some change has been made in the 
arrangement of this provision, but the 
conditions upon which the loan will be 
granted are the same, and are very fa- 
vorable to the borrower. You will note 
that all the conditions upon which a 
loan will be made are fully and defin- 
itely set out, not leaving any material 
matter to be covered by the loan agree- 
ment, so differing from the loan pro- 
visions of other companies. Particular 
attention is directed to the following 
stipulation near the end of the loan 
provision: “and failure to pay interest 
as herein provided shall be devmed to 
be a failure at the time such total in- 
debtedness, excluding unearned inter- 
est, equa’s such loan value.” This 
means that if on any due d&te the in- 
terest is not pid, and the amount of 
the unpaid interest added to the amoun 
of the loan outstanding equals the then 
loan value of the policy, it will not there- 
upon terminate, but will remain in full 


force, subject to its conditions, until 
the amount of the interest actually 
earnel added to the amount of tie ex- 


isting loan at the last anniversary, 
equals the then loan value, so giving 
to the insured the last cent’s worth of 
value in the policy. 

This provision contains a new stipula- 
tion that partial payments in any 
amount may be made at any time, and 
that the unearned interest on such pay- 
ments will be refunded. 

Form B differs from A in par- 
ticular. If the policy becomes a policy 
of extended insurance, ill be 


this 


no loan wil! 
granted thereon, for such insurance fur- 
nishes no adequate security, because of 
the decreasing reserve. 

Table of Values. 

The guaranteed values are based on 
a new formula, and are in every case 
in excess, and in many cases largely in 
excess, of the values for the same kind, 
age, and duration, in the 1908 policy. 
Reference to the heading shows that if 
than five full premiums are 
values are based on the re- 


each 


acaitional premium paid until fifteen 


}are paid, when the charge is eliminated, 
|}and the values are then and thereafter 


the full 3 per cent. American reserve. 
We believe that these values fairly and 
fully recognize the rights of withdraw- 


|}ing members, and can be paid on poli- 


cies hereafter issued without detriment 
to the interest of those who persist. 
Some companies, because of the stress 


| of competition, or pressure from their 


|to be computed on the 


agents, discontinue the surrender 
charge after a shorter period, and we 
believe, in the light of current condi- 
tions, that their action is unwise and 
unwarrantable. 
Reserve. 

The statement that the reserves are 

basis of the 


| American Table of Mortality and 3 per 


| cent. compound interest, is made in the 


form of a new provision, to avoid re- 
(Continued on page 6.) 
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ADVANTAGES OF INSURING YOUNG | 





| 





By W. H. Tennyson, Home Office Staff Mutual Benefit Life. 





To the young man who says, “Why 
should I insure now? I am in good 
heaith; I am young; I can use money to 
good advantage in other ways. Ten 
years from now I will take out a good 
sized life insurance policy.” 

You acknowledge the value of life in- 
surance, but want to wait, you have no 
idea of dying, and can quote mortality 
tables showing that your chances of liv- 
ing are pretty good. Of course, some- 
thing might happen, but you are young 
and optimisti 





tic enough to feel that you 
can ignore that phase. 

It is a fact, however, that if you live 
you will pay less money by insuring 
when you are 25 years old than by wait- 
ing ten years and then taking a policy 








For example, three men are now in- 
sured with the Mutual Benefit, each one 
63 years old this year. Mr. A. insured 
with the company in 1870, on the 
Ordinary Life plan, for $10,000. He was 
then 25 years of age, and his policy 
called for an anni gross premium of 
$196. This ye } annual dividend 
amounts to $86.50, so that the net cost 
is only $109.50. Annual dividends have 
reduced the aggregate payments for 39 
years to $5,197.30. Mr. A. has been in- 
sured during the full 39 years for $10,000, 
and the annual cost of his policy i 
but little over $100 and becoming less 

















each year. 

Mr. B. waited ten years and tl took 
out a policy with the Mutual Benefi 
1880 on the same plan. He was 
years old, and his $10,00( li 
for a gross annual premium 
dividend this year amounts to $89.90, so 
that this net cost for the year is $170.10. 
His net ¢ f 29 years 
have am s) He has paid 
more, hb ance ior a 
shorter th Mr. A., and 
must al ally pay mo ) maintain his 





policy. 

Mr. C. waited still longer and did not 

his life until 1890, twenty years 
] 


Mr. A. 


lis age was then 45 





mium paid this year t Mr. A. 








nger time at a lower 

he habit of thrift is 
at is worth 
any (not all) 
* spend all they earn or 





t their savings in specula- 
tive ventures in the hope of making 
money [ast 

Temporary vs. Permanent. 

tl } ] will be to 


he man who | eves it 











lvantage finar y to take term 

ne a ten or twenty year 

he g to Ordinary Life 

rood 1 e that they 

" ve be fi lly if they take 
a ten or tv rm policy, con- 
erting it t Ord Life plan at 
I riod (ger 0 

tell p t hey 

Tle by gz ter ur- 

1 y er 

Z article ver 

hat this ot tr The 
lere give w that « n if 

B. and C. carried no insurance whatever 


during the first ten and first twenty 
years, respectively, the cost to them of 
life insurance up to 1908, when they 
reached age 63, would have been greater 





than if they had begun at age 25 as did 
Mr. A. 

If the term insurance is carried, it is 
obvious that the cost to Messrs. B and C. 
will be still further increased by the 
cost of the term insurance for ten or 





twenty years as the case may be. Fur- 
thermore, Mr. A. enjoys the privilege 
of continuing his insurance for a much 
smaller annual outlay, his net outlay in 
1909 being only $160.90 as against $167.20 
on B.’s policy and $275 on C.’s. 

Converting Five Year Term Insurance. 

I can show you by actual results that 
a man who insured in 1870, at age 25, 
say, has paid less for his policy to date, 
although he has had protection for a 
longer period than have men who in- 
sured in 1880 and 1890 at ages 35 and 
15, respectively. Similarly, it may sur- 
prise you to know that a man who takes 
an Ordinary Life policy now at age 25 
will eventually pay less for it, if he 
lives, than will a man who takes an 
Ordinary Life policy at age 30, although 
the former man will have five years of 
additional protection. 

You have a Five Year Term policy, 
which you took because the premium 
was low to give you temporary protec- 
tion. You will notice that this policy 
provides that it is convertible to a poli- 
cy of the regular life or endowment 
forms Within four years. You expect to 
convert it under this provision, of 
course, for otherwise your insurance 
would cease at the end of the five year 
period. 

Now, I have quoted the above figures 
to show you that it is to your advantage 
to convert that policy right now instead 
of waiting a few years. If you had no 
insurance whatever during the five years 
(age 25 to 30) covered by this term poli- 
cy, and then took an Ordinary Life poli- 

five years later at age 30, the cost 
to you before you reached age 57 would 
be greater than if you had taken an 
Ordinary Life policy at age 25. It is 
obvious that if you had taken term in- 
surance its cost ($11.60 annually for five 
years) is merely additional expense. 
Furthermore, the man who takes a Life 

licy at a young age pays a much 
smaller annual premium as he grows 
older than does the man who takes the 
Term policy and holds it for five years 
and then takes a Life policy at age 30, 
the difference at age 60 amounting to 
over $30 a thousand. 

Every year of procrastination is going 
to cost you more money now, more money 
for the period of your life and more 
money annually in middle and old age 
if you live. Absolutely nothing will be 
gained by waiting. Eventually you wil! 
take this Life policy—why not now? 





HOLDING COMPANIES. 
Provision Empowering Insurance De- 
partment to Supervise These Operat- 
ing in New York. 

We have received inquiries for further 
details as to the bill signed by Governor 
Hughes, and referred to in our issue of 
last week, which empowers the Super- 
intendent of Insurance of New York to 
examine the affairs of any corporation 
chartered by this State, or having an 
Mice here, for the purpose of organiz- 
ing an insurance company or as a hold- 
ing company. The wording of the law 
which grants the power referred to, 
after providing for the examination of 
insurance companies, says: 

“And into the affairs of any corpora- 
tion organized under any law of this 
State or having an office in this State, 
which corporation is engaged in or is 
laiming or advertising that it is en- 
in organizing or receiving sub- 
‘ ptions for or disposing of stock of, 
or in any manner aiding or taking part 
in the formation or business of, an in- 
surance corporation or corporations, or 
which is holding the capital stock of 
one or more insurance corporations for 
the purpose of controlling the man- 
agement thereof as voting trustee or 
otherwise.” 
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State Mutual Life Assurance Company 
OF WORCESTER, MASS. 


BURTON H. WRIGHT, President 
New Business Gains 


53% - Increase 1909 over 1908 - - - - 53% 
42% - Increase 4 Months 1910 over 1909 - 42% 


(Paid-tor Basis) 


91% - Increase 4 Months 1910 over 1908 - 91% 


(Paid-for Basis) 


THERE’S A REASON 
EDGAR C. FOWLER, Superintendent of Agencies 








TEXAS 


The Best Life Insurance Field in the Country 


+. 
Southwestern Life Insurance Co. 
Home Office: DALLAS, TEXAS 
The Rest Company for Policyholders and Agents 


Liberal Contracts Fair Treatment 
Established 1903 


ADMITTED ASSETS, DECEMBER 31, 1909, $1,029,452.00 








RESERVE LOAN LIFE INSURANCE CO. 


Indianapolis, Ind. 


Assets $2,127,667.58 - - Liabilities $1,891,363.65 
Surplus to Policyholders $236,303.93 


For Territory, Address 











A MESSAGE FROM THE 


Minnesota Mutual Life Insurance Co. 


ORGANIZED Its880 
ST. PAUL, MINN. 

The advertisements in this journal show that all companies “‘ want agents.’"’ In many 
cases the connection you desire, the position you can fill is notopento you. Assuming 
that one company can pay as much for business as another, it depends then whether this 
Company is willing, for reasons of its own, to pay you more for certain work it wants done 
than will another company. We have no way of knowing that you contemplate a change, 
that you are not entirely satisfied. If you will give us the high sign, we will be pleased to 
show you what we have to offer. Men of large caliber wanted in Michigan, Illinois 
Nebraska, Missouri and Pennsylvania. C. P. WILLIAMS, Agency Manager, St. Paul, 
Minnesota, 








The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. Exceptional record for 29 years for 
Low Rate of Mortality. Prompt Payment of Claims, Economy of Management, 
Security of its Funds and Satisfactory Results for its Policy Holders. 


Gross Assets January 31,1910 - - - $45,338,923.92 


ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, 624 Tiioune Bldg. New York, N. Y. 














FELLOW AGENTS: 


The Cleveland Life Insurance Company of Cleve- 
land, Ohio, has honored me with the appointment of 
Agency Vice-President, which duties I assume July Ist. 

I will be pleased to consider your application for 
an agency connection with the Cleveland Life Insur- 
ance Company. 





Yours for success, 
HENRY W. GENNERICH 
Agency Vice-President 
Cleveland Life Ins. Co. . 
Cleveland, Ohio 
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DNDERWRITERS POLICY 


ESSENTIAL FEATURES OUTLINED. 








Superintendent Hotchkiss Addresses 
Companies as to Requirements of 
New York Statute. 





William H. Hotchkiss, superintendent 
of insurance for New York, has issued 
a letter of instructions relative to con- 
struction of a combination policy which 
will meet the requirements of the law 
of the Empire State, which is as follows: 

As your company is one of those join- 
ing with others in a combination policy 
of fire insurance, you are advised that 
under amendment to Section 121 of the 
Insurance Law, which became effective 
on the 1st inst., combination policies of 
fire insurance must be approved by this 
department before the same may be 
issued. 

For the guidance of companies pre- 
paring such policies, the following sug- 
gestions are made: 

1. It should be understood clearly that 
the name of the underwriters’ policy, 
appearing at the top of the policy, shall 
be simply the title of the policy and not 
the title of an association of insurance 
companies. 

2. Each underwriters’ policy must 
have the name of the policy printed at 
the top thereof, which must be a dis- 
tinctive name apart from that of the 
companies using the policy. At the up- 
per right-hand corner should appear the 
words “aggregate sum insured $———.’ 

3. Immediately after the title of the 
policy must follow the title of the sev- 
eral companies obligated upon such poli- 
cy with a statement as to the character 
of each such company, i. e., whether 
stock or mutual, pursuant to Section 
120 of the Insurance Law. 

4. The name of each such company 
must be stated separately and one com- 
pany’s name must not be joined with 
that of another by the use of a con- 
junction. 

5. Any company which on its indi- 
vidual policies states the amount of 
capital, following the statement that it 
is a stock company, may, on the com- 
bination policy, under its name, state 
the amount of its capitalization. No 
separate statement, however, of the 
combined capital of the various compa- 
nies shall be printed on the combina- 
tion policy. 

6. In case any of the companies join- 
ing in such combination policy is re- 
quired by law to insert in its individual 
policies any additional provisions, pur- 
suant to the third subdivision of Sec- 
tion 121 of the Insurance Law, the same 
provisions in respect to any such com- 
pany shal] be printed in such combina- 
tion policy. 

After the title of the policy and the 
uames of the companies joining in the 
policy, the language of the standard 
fire insurance policy, without variation, 
shall be used throughout the policy, 
with the exception that below line 
112 and the “provisions required by law 
to be stated in this policy,” if any, the 
following clause shall be inserted: 

“Provisions especially applicable to 
this combination policy.” 

This policy is made and accepted, 











Prime Opportunity For Two First-Class 
Life Insurance Men 


One of the best and largest of the 
rogressive New England Life Insurance 
mpanies desires a field man with a 
successful r-vord of personal production 
'o work with agents and organize ter- 
ritory throughout Eastern New York. 
Also a man of demonstrated ability as 
a Life Insurance Salesman and Manager 
for a District Agency comprising three 
counties in same territory with a city 
population aggre gating 125,000. Achoice 
Ageney with gooc Leer list fora fully 
qualified man toa personal production 


n up 
of $150,000 to "3200, QOO insurance per 
annum. Nene others need apply. 
Address “Stability.” care of 
The Eastern Underwriter 
105 William Street, New York City 














subject to the stipulation and agree- 
ment that each of the companies exe- 
cuting this policy, contracts severally 
and not jointly, and each of said com- 
panies is liable for that proportion of 
lugs or damage covered by this policy, 
as set forth below, and not otherwise. 


The Company severally in- 
sures one-half of any loss under this 
policy. 

The Company severally in- 
sures one-haif of any loss under this 
policy. 


The words “this company,” wherever 
they occur in this policy shali be under- 
stood as meaning “these companies re- 
spectively” or “each of said compan- 
ies,” as the case may require. 

It is further stipulated and agreed by 
zach of the companies executing this 
policy that service of process or of any 
proof of loss or other notice required 
by the said policy upon any of the com- 
panies executing the same, shall be 
deemed to be service upon all. 

8. In case each of the companies exe- 
cuting the policy assumes full liability 
thereunder, the words “this policy is 
nade,” ete., to and including “one-half 
of any loss under this policy” may be 
omitted. 

9. The policy must be severally exe- 
cuted by the officers of each of the com- 
panies obligated under the policy. 

10. Companies desiring to issue a 
combination policy will be required to 
submit to the department printer’s 
proof of the policy form proposed for 
preliminary approval. When the forms, 
as evidenced by the printer’s proof are 
passed upon, companies will be requir- 
e/1 to file with the Department a print- 
ea policy form and receive formal ap- 
proval before issuing the same. 

The department for some time has 
had several combination policies before 
it. One objection to all of the forms is 
that the subject matter which the law 
now requires to be placed under one 
title is scattered throughout the policy. 


Another objection seems to be that 
most of the policies contain unneces- 
sary provisions regarding suits or 


claims or privileges of claimants under 
the policy. It is believed that the lan- 
guage suggested above is, in view of 
the provisions of the law and the stand- 
ard policy, unobjectionable and creates 
a status between the policyholders and 
the companies precisely as the law in- 
tends. 

The department will be guided by the 
above suggestions in acting on 


forms | 
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CASUALTY 


10 WALL 


WE HANDLE ALL LINES 


INCORPORATED 


Experienced Insurance Men 


NEW YORK 


PHONE 554 RECTOR 


FIRE 





THE PERRY SOLICITORS CO. 


GENERAL INSURANCE ACENTS 
A Live Office—Managed by 


STREET 





| SURETY 








Management. 





CAPITAL $1,000,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, 


(Now Organizing) 
W. E. SMALL, President 


Georgia Life Insurance Company 
OF MACON, GA. 


SURPLUS $500,000 


Sane and Conservative 


First Class Openings in bothBranches for PRODUCFRS 


Address M. Y. Manley, Superintendent of Agencies 











“OLD HICKORY” 


HOME OFFICE: 


Z. C. PATTEN, President 
E. B. CRAIG. V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres. 
A. 8. CALDWELL, 3d V.-Tres. 

W. H. GOULD, Secretary 


Development 


THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


CHATTANCOGA, TENNESSEE 


Manager of Agencies 
Supt. of Agents 
Actuary 


In the Seventh Year of Conservative and Successful 











submitted for approval, unless it is evi- | 


denced to it immediately that a 
stantial objection exists against 
proposed action. 


such 


Entering California. 





The Scranton Life has applied for ad- 
mission to California where it will be 
represented by B. A. Garlinghouse as 
general azent. 

The Missouri State Life has also ap- 
plied for a license to do business in 
that State, with J. A. Riley of Patton 
as its representative. 





Secretary Cross Advanced. 
Sumner N. Cross, former secretary of 
, the Columbia Life of Cincinati and son 
of Dr. Felix G. Cross, president, has 
been elected vice-president and general 


sub- | 





manager of the company succeeding | 


William C. Culkins, 


Life. 





Why this Name? 

A new company has been incorporat- 
er at Butte, Mont., styled the National! 
Life Insurance Company, with a propos- 
ed capital of $500,000. The incorpora- 
| tors are: J. D. Slemons, A. T. Morgan, 
| Patrick Wall and J. B. Kremer, of Butte; 
W. E. Edwards, of Oklahoma; C. W. 
| Briggs, of Amarillo, Texas, and L. P. 
| Morgan, of Dallas, Texas. 


who recently re-| 
turned to the service of the Equitable | 


| 








be placed 


MOst agents take a 
the Summer 
Philadelphia 
direct contract with the 


vacation 


The 


months. 


Life, having the 
Company, can 
in territory where they may 


of writing business and making money. 


Write PERRY to-day for contract. 


during a 
agents 


part of 
of the 


advantage of a 


generally 
enjoy a 


vacation and at the same time have the advantage 











MAKING MONEY IN 
WANT 


CAN USE PART OR ALL OF 


Profit and Safety 


INSURANCE? 


TO MAKE MORE MONEY ? 


THEN WRITE 
YOU 








SCRANTON, PENNSYLVANIA 


US NOW! 
R TIME 


*loined Together’”’ 
= 


New York-Lackawanna Realty & Bond Co. 


202, 203, 204, 205, 225 and 226 Miller Building 
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NEW PARTICIPATING POLICY. 

Connecticut General’s Contract 

vides for Payment of Dividends 
Annually—Schedule of Values. 


Pro- 


The Connecticut General Life com- 
menced the issuance of a new edition of 
pelicies on July 1, with changes of 
greater or less moment. We have be- 
fore us a 20 Payment Life, participat- 
ing policy which provides for the pay- 
ment of dividends annually and for policy 
values after the payment of two prem- 
iums. The rate for $10,000, age 35, is 
$245, and the values in cash or loan, 
paid-up and extended insurance, as fol- 
lows: 

Years 

From 
Date of 


EXTENDED 


INSURANCE Paid up oan 








Issue Years Months Values Values 
2 2 10 $840 $240 
3 5 5 1,370 469 
4 ree 1 1,900 690 
5 ..10 8 2,420 930 
6 coke 0 2,950 1,180 
7 ae 1 8,470 1,430 
x sae 10 3,970 1,680 
9 a 4 4,480 1,940 
10 8 4,980 2,220 
11 10 5,480 2,500 
12 10 5,970 2.790 
3 9 6,470 3,100 
14 7 6,960 3,410 
35 6 7,450 3,740 
16 5 7,940 4,070 
17 6 8,430 4,420 
18 9 8,920 4,790 
1y Gi 9,410 5,160 
20 Life 10,000 5.660 
Ee Cee eg ee ere 5,780 
De wed ewteke  haensaeeadras 6,260 
BS anivttixetahaascauers 6,880 
CHANGES IN POLICY CONTRACT. 


(Continued from page 3.) 
peated reference to the reserve in some 
of the foregoing provisions: Premium 
prmium instalmnts, grace 
in payment of premium, reinstatement, 
change of beneficiary, assignments. 

No change whatsoever has been made 
in these provisions, and they are alike 
in Forms A and B. 

Admission and Correction of Age. 

This provision, which is alike in 
Forms A and B, has been materially 
changed to meet the requirements of a 


p2ryments, 


cortain State. You will note that if 
ihe age has been under-stated the 
amount payable under the policy will 


be reduced, and if the age has been 
over-stated the amount so payable will 
be increased. If an error is discovered 
before maturity, it will be the com- 
pany’s purpose, by agreement with the 
insured, to make the correction by 
either collecting the difference between 
the premiums paid and those that 
should have been paid, together with in- 
terest, when the age has been under- 
stated, or by refunding such difference 
in premiums, with interest, when the 
age has been over-stated. 
Instalments and Annuities. 

This provision contains not only the 
privileges granted under the 1908 con- 
tract, but the additional privileges 
which were covered in the company’s 
circular letter of February 4, 1910, when 
the new “Life Income Agreement” and 
“Income Agrzement” were adoptd. The 
privileges covered by (2) of this pro- 

ision are broad enough to meet all the 
requirements of the insured. and the 
bereficiaries named in the policy, with 
this limitation only, that any direct or 
contingent payee must be named in the 
agreement to be issued by the company. 
The broad privilege accorded under this 
provision must appeal to every insurer 
vho wishes to speciffically direct,during 
his lifetime, the use or distribution of 
the avails of a policy after its maturity. 
It therefore should be a material aid to 
the company’s representatives in so- 
liciting, for it frequently can be used as 
the means of getting a hearing when 


ytherwise impcssible, and as an induce- 
ment for taking additional insurance by 
men who, though heavily insured under 
nolicies payable to their estates, or to 
ramed beneficiaries, in a lump sum, see 














Cash or 
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in this plan the means of safeguarding 
some particuiar interest. 
Evidence of Contract. 

This provision has been changed by 
adding the stipulation that a copy of 
the application shall be attached to the 
policy when it is issued. This does not 
aifect the Company’s practice, for it has 
for many years furnished a copy of the 
application, and, since the adoption of 
the 1908 poiicy, attached a copy to 
every policy issued. 

This is our new policy—the contract 
of a company administered solely in the 
interest of its members, and which has 
always been most liberal in construing 
its obligations. In placing it in your 
hands we feel confident that your ap- 
rreciation of it, and all that it rep- 
resents, will be shown by an enthusias- 
presentation of its merits, bringing 
results creditable to you and the com- 
pany. 





BOOK ON LIFE INSURANCE. 





There has just been put on file in 
the larger libraries of the country a 
volume containing the “Addresses and 
Papers on Life Insurance and Other 
Subjects,” by John F. Dryden, organ- 
izer and president of the Prudential. 
Mr. Dryden first successfully introduced 
and operated industrial life insurance 
in the United States, and his book con- 
tains much information concerning life 
insurance for the masses. 

The book treats of the inception and 
early problems of the business, as well 
as the social economy and practice of 
what the author claims is one of the 
most effective methods of family pro- 
tection ever devised. Mr. Dryden al- 
so points to the opportunities of life 
insurance as a career, and in his book 
brings out clearly that only one-fifth 
of the population carry legal reserve 
life insurance. The author tells of the 
new system of life insurance successful- 
ly developed by the Prudential about 
two years ago by which the payment 
of life insurance money through the 
medium of monthly income checks is 
divided over the entire life of the 
widow or other dependents rather than 
paying it in one sum directly at the 
death of the insured. He believes that 
this method of distributing life insur- 
ance is directly in line with the Ameri- 
can ideal of the highest possible de- 
gree of economic independence in old 
age, and marks an epoch in life in- 
surance. 

The author takes up the question of 
taxation of life insurance in the United 
States and the regulation of insurance 
by Congress, arguing strongly for a re- 
duction in the tax upon life insurance 
and also for the placing of life insur- 
ance under national supervision in 
order to bring about uniform laws for 
the conduct of the business. 





Business Good. 

Percy V. Baldwin, the progressive 
manager of the life and accident de- 
partments of the Travelers at Boston, 
states that business in the life depart- 
ment of his office for the first half of 
this year is considerably ahead of the 
amount written during the correspond- 
ing period of last year, while in the as- 
cident department the paid accident and 


health premiums show an _ unusually 
heavy account for the first six months 
of 1910. As to the future, he says that 


prospects for business never looked bet- 
ter in both departments. 


Actuary for Western States. 





Frederic S. Withington, consulting 
actuary of Des Moines, has concluded 
a contract with the Western States 
Life of San Francisco, Cal., to act as 
resident actuary for that company and 
will shortly start for the coast. Mr. 
Withington has arranged to fulfill his 
existing contracts with his clients, how- 
ever, and will, for the present, main- 
tain his office in Des Moines, whic 
will be in charge of an assistant until 
his successor has been decided upon. 





GENERAL AGENTS IN SESSION. 


New England’s Force Holding Annual 
Meeting at Atlantic City—The 
Program. 


At the Marlborough-Blenheim, Atlan- 
tic City, to-day (Thursday) and to-mor- 
row, the General Agents Association of 
the New England Mutual Life will hold 
its annual convention. The program is 
as follows: 

Thursday, 10 A. M. 

Address of Welcome, W. A. Smalley, 
Philadelphia. 

Response, President C. B. Cleveland, 
Chicago. 

General Business. 

The New New England, D. F. 
Vice-President of Company. 

Thursday, 2 P. M. 

Old and New Conditions, Amos Wake- 
fia, Philadelphia. 

Methods for Increasing an 
Force, L. C. Robens, Hartford. 

Methods for Procuring and Following 
Prospects, E. W. Allen, New York. 

Training the Agents in Closing Cases, 
RX. J. Guinn, Atlanta. 

Friday, 10 A. M. 

Is the Association Worth While? If 
30, what is the duty of each member? 
A. H. Curtis, Boston. 

Partnership Insurance and its Pres- 
entation, H. F. McNutt, Cleveland. 

Present Methods of the Medical De- 
partment in the Handling of Risks 
which Require Modification, Dr. E. W. 
Dwight, Home Office Medical Director. 

Experience Meeting conducted by R. 
J. Guinn, Atlanta. 

Friday, 2 P. M. 

The Dividends of the Future Based on 
present experience, H. B. Dow, Actuary. 

How may improved resuits be obtain- 
ed by use of circulars, A. C. Utter, De- 
troit. 

The Agency Department, G. S. Hast- 
Home Office Superintendent of 
Agents. 

Question Box. 

Dinner by Company. 

The affair will close with a dinner 
given by the company on Friday even- 
ing, at which F. T. Partridge assistant 
superintendent of agents, wil preside as 
toastmaster, 

The program will be: 

Nuggets from the 1910 meeting, F. A. 
Savage, Baltimore. 


Appel, 


Agency 


ings, 
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1860 50th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Assets.................$23,626,018.63 
Liabilities (including Di- 
vidend Endowment 
Fund)............... 21,858,691.69 
Dividend Endowment 
Fund (Deferred 
Dividends)........... 2,119,044.00 
eee 1,767 ,327.11 
Insurance in Force... .. 92,532,583.00 


1910 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 




















Things as they ought to be: A few 
thoughts from the Diary of Billiken, C, 
H. Flood, Boston. 

The General Agent and The 
inunity, J. H. Meyer, Chicago. 

The Home Stretch, Rounding out the 
Vear’s Business, D. F. Appel, Vice- 
President of Company. 

Good Night, by the New Presid« 


New York Life Underwriters. 


Com- 





About fifty attended the Mid-Summe 
meeting and outing of the Lif 
derwriters Association of New York, 
held at the Brook'yn Yacht Club Tues- 
cay of last week. An enjoyable time 
was spent including a Shore Dinner 

Delegates were appointed to the Na- 
t'onal Convention to be held in Detroit. 











Look Here, Brokers! 
I have a COMMISSION 
PROPOSITION for your 
LIFE business that will 
INTEREST you. PHONE 
or CALL. 


SAMUEL MILGH, Harlem General Agent 
PENN MUTUAL LIFE INS. CO. 


215-217 West 125th St., N. Y. City 
Phone 2898 Morningside 











MEN OF ENERGY 
ARE OFFERED 
WORK OF MOMENT 


in desirabie localities representing a 
sixty-year old institution, with modern 
liberal, law-conforming policies, and 
helpful Home office co-operation. 
Much good territory available. Many 
opportunities for advantageous posi- 
tions. Inquire NOW. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
FRED E. RICHARDS, President 









Address ALBERT E. AWDE, 
either 


Supt. 396 Congress St., Portland, Me. 


THORNTON CHASE, 
Supt., 405 Exch., Bidg., Los Angeles, Cal. 








To the Life Insurance Producer 


May was the Banner Month of the year, 
my Agency leading all of the other Agen- 
Times were never better than they 
are now. We are operating in one of the 
best Insurance Fields in the Country. 
Money matters are easy, with one of the 
best crop prospects that we have had in 
many a year. I quote Government Re- 
port:—“*TEXAS makes banner showing 
of the SOUTH—Total Acreage 33,196,- 
000 against 32,292,000 Last Year —Condi- 
tion 82 against 81.1 Last Year Big 
Financiers are pleased.’” Why remain in 
small unproductive when you can be as- 
signed to the greatest territory and repre- 
sent one of the best Companies doing 
business. If you are interested, write me 
at once. 
W. RK. ELLIS, General Agent 
328-329 First Nationa! Bank Bldg. 
Houston, Texas 





ces. 








IT PAYS THE AGENT 


To represent the best company. 
There are many excellent standard 
life insurance companies. Which is 
the best? In stability, progressive- 
ness, liberal contracts to agents and 
low cost to policy holders no company 
surpasses 
The 


Union Central Life 


Insurance Co. of Cincinnati 


$74,523,966.28 
$72,324,302.92 


Assets = 
Liabilities = 


Good openings are occurring from time 
totime. Address 

JESSE R. CLARK, President 

ALLAN WATERS, Sup’t of Agents 
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NEW YORK LIFE’S POLICY 


FULL TEXT OF NEW CONTRACT. 


Contains Features which Will Aid Men 
in Field—Disability Provision 
Incorporated. 


The new policy contract of the New 
vork Life, mentioned exclusively in 





The Eastern Underwriter of last week, 
is given in full herewith: 
gy This Policy of Insurance Agrees to Pay 
.TEN THOUSAND. .....dollars 
at the home office of the Company = the 
( and State of New York to.......} ARY 
DOB, WIFE OF THE INSURED............ 
waa’ y , with right of revocation, 
upon 1 ipt at said home office of due proof 
of the death, during the continuance of this 
contr: Of. wcccces JOHN DOE ........ the 
sured 
a mtract is made in consideration of 
the f premium of......Two Hundred 


.dollars, the receipt of 


eighty-four 60-i100..... * 
' constituting 





which hereby acknowledged, 
paymeé for the period terminating on the 
oF IRST...---Gay of......dULY...... in 
the ¥ Nineteen Hundred and ELEVEN 
and the payment of a like sum on Rey date 
nnd o S caccee Fr IRST occeee kt  Soere 
JULY . in every year ihevenfiar during 
the « inuance of this policy, until the 
death the jusured: but after one full an- 
rual | 1ium has been paid, the Company, 
by e1 sement on this policy, will waive 
payne of premiums under the conditions 
stated Section 7 on the rext page, en- 


titled “Waiver of Premiums.” - 
THIS POLICY SHALL PARTICIPATE IN 
THE SURPLUS OF THE COMPANY. 
The proportion of devisable surplus accru- 
is policy shall be ascertained and 
ite annually and not otherwise, and 
at the option of the insured shall each year, 
niversary of the policy, be either 
in cash; or, 
towerd the payment of any 








premi “niums; or, : 

(3) Applied to the purchase of participat- 
ing p p additions to the policy: or, 

(4) Left to accumulate to the credit of the 
policy th compound interest at the rate 
of three per centum per annum, and payable 
at the turity of the policy, but withdraw- 
able ny anniversary of the policy 


the insured shall elect otherwise 
iree months after the mailing by 
pany of a written notice requiring 
m of one of the four above options, 
lends shall be applied to the pur- 
participating paid-up additions (Op- 
3) which may be surrendered for 
ny time, and the cash value there- 
wot be less than the original cash 


efits and provisions printed or writ- 
the Company on the fo lowing pages, 
rt of this contract as fully as if they 
ted at length over the signatures 














MXO¢ 
“ivery of this policy to the in- 

1 takes effect as of the.....first..... 

ds July......Nineteen Hundred and 
BENEFITS AND PROVISIONS. 
The Contract. 

This poliey is free of conditions as to 
resider travel or occupation The policy 
constitutes the entire contract between the 
parties, and no agent is authorized to waive 


forfeitures or to make. modify or discharge 
contracts, or to extend the time for paying 
a premium 

Incontestability. 

This policy shall be incontestable after 
ope year from its date of issue except for 
hon-payment of premium. 

Self-Destruction. 

Self-destruction during the first policy 
year, whether the insured he sane or insane, 





is a risk not assumed by the Company; but 
in such case the Company will return the 
Premiums actually received. 

Age. 


If the age of the insured has been mis- 
Stated the amount payable hereunder shall 
he such as the premium paid would have 
Furchased at the correct age. 


Payment of Premiums. 


All premiums are payable at the home 
fice of the Company or to an agent of the 
Company upon delivery of a receipt. on or 
before the date due, signed by an executive 
officer of the Company, namely, the presi- 


dent. a vice-president, a second vice-presi- 
dent secretary or the treasurer, and coun- 
tersigned by said agent. The premium is 
always considered as payable annually, in 


advance, but by agreement in writing and 
hot otherwise may be made payable in semi 
annual or quarterly payments Any unpaid 
Premiums required to comp!ete the payments 
for the current policy year in which death 
eceurs shall be dedneted from the amount 
Payable hereunder. The payment of a prem- 
jum shall not maintain the policy in force 
beyond the date when the next payment is 
due, except as hereinafter provided. 
Grace. ‘ 

A grace of one month (not less than thirty 
days) subject to an interest charge of five 
Per centum per annum will be allowed for 
the payment of every premium after the 
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first, during which time the insurance shall 

continue in force, If death occurs within the 

period of grace the unpaid premium for the 

then current policy year shall be deducted 

from the amount payable hereunder. 
Waiver of Premiums. 

The Company, by endorsement hereon, 
will waive payment of the premiums there- 
after becoming due, if the insured, before 
attaining the age of sixty years and after 
paying at least one full annual premium and 
before default in the payment of any sub- 
sequent premium, shall furnish proof 
satisfactory to the Company that he has be- 
come wholly and permanently disabled by 
bodily injury or by disease so that he is 
and will be permanently, continuously and 
wholly preveuted thereby from performing 
any work for compensation or profit, or from 
following any gainful occupation. Any 
premiums so waived shall not be deducted 
from the sum payable under the policy, and 
the values provided for in Section “12, Cash 
Loans,” and Section “15. Benefits on a 
rerder or Lapse,” shall be the same as if 
such premiums bad been paid in cash. Pro- 
vided that, notwithstanding proof of disabil- 
ity may have been accepted by the Company 
as satisfactory, the insured shall at any 
time, on demand, furnish the Company satis- 
factory proof of the continuance of such dis- 
ability; and if the insured shall fail to fur- 
nish such proof, or if it shall appear to the 
Company that the insured is ab.e to perform 
any work or to follow any occupation what- 
soever for compensation, gain or profit, all 
premiums thereafter falling due must be 
paid in conformity with this contract 

Without prejudice to any other cause of 
disability, the entire and irrecoverable lose 
of the sight of both eyes, or the severance 
of both hands above the wrists, or of both 
feet above the ankles, or of one entire hand 
and one entire foot will be considered as 
total and permanent disability within the 
meaning of this provision. 

Change of Beneficiary. 

When the right of revocation bas been re- 
served, or in caseo f the death of any bene- 
ficiary under either a revocable or irrevoe- 
able designation, the insured, if there be no 
existing assignment of the policy made as 
herein provided may, while the policy is in 
force, designate a new beneficiary, with or 
without reserving right of revocation, by 
filing written notice thereof at the home 
«flice of the Company accompanied by the 
pelicy for suitable endorsement thereon. 
Such change shall take effect when endorsed 
en the policy by the Company and not be- 
fore. If any beneficiary shall die before the 
insured, the interest of such beneficiary 
sha.l vest in the insured. 

Privilege of Change to other Forms of 
Policies. 


At any time, and while in full force, and 
provided the insured is then less than 60 
rears of age, this policy may be changed 
without medical re-examination for a policy 
of the same amount, upon ary plan issued 
by the Company at the time this policy 
takes effect and having higher rate of 
premium. Such change shall be effective 
upon payment of a sum equal to the differ- 
ence between the premiums on the new policy 
and the premiums paid on this policy, with 
compound interest at the rate of five per 
eentum per annum from the due date of 
each payment to the date when the change 
is made, and upon the surrender of this 
policy. The new policy will take effect as 
of the date of this policy, and the premium 
will be based upon the same age as this 
policy. The cash value of any dividends 
standing to the credit of this policy, as well 
as any additional cash value of such. divi- 
dends that would have been credited under 
the new policy may be used in the settle- 
ment of the difference of premiums 

Reinstatement. 

At any time after any default, upon writ- 

ten apptication by the insured and upon 





presentation at the home office of evidence | 


of insurability satisfactory to the Company, 
this policy may be reinstated, together with 
eny indebtedness in accordance with the 
loan provisions of the policy, upon payment 
of arrears of premiums with interest there- 
on at the rate cf five per centum per annum, 


Assignment. 


Any assignment of this policy must be} 
made in duplicate and one copy filed with | 


the Company at its home office. The Com- 


pany assumes no responsibility as to the| 


assignment. 
Cash Loans. 

At any time after two full vears’ premiums 
beve been paid and while this policy is in 
full force, the Company will advance, on the 
pledge of the policy and on the sole security 
thereof, an amount which, with interest 
thereon to the end of the current policy year 
and with any unpaid portion of said ye r’s 
premium, shall, 
he equal to or less than the cash surrender 
value at the end of such policy year, inelnd- 
ing the cash surrender value of any divi- 
dend additions 
at the rate of five per 


validity of any 


ecentum payable an- 


at the option of the owner, | 


Interest on the loan will be | 


nuglly; if interest is not paid when due, it | 


shall he added to the principal and bear in 
terest at the same rate. Failure to repay 
any such advance or to pay interest shall 
not void this policy unless the total in 
debtedness hereon to the Company shall 
equal its cash surrender value, nor until one 
month after notice of such fact shall have 
heen mailed by the Company to the last 
known address of the insured and of the 


assignee of record at the home office of i 
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Company, if any, in which event the policy 
shall become void. 
Premium Loans. 

Whenever the net loan value of this policy 
shall be sufficient to pay one full annual 
premium with five per centum interest there- 
on for one year, the Company will, before 
the expiration of the days of grace, accept 
a premium lien note of the owners of the 
policy in lieu of cash for premium, said note 


to be a lien against the policy and subject 

tu the same terms and conditions as cash} 

loans except that the po.icy need not be de-| 

posited with the Company as a piedge. The 

total indebtedness on this policy, however MUTU AL LI F E 
INSURANCE CO. 


incurred, shall never exceed its cash sur 
BOSTON, MASS. 


render value. 


Paid-Up and Endowment Options. 
Whenever the reserve on this policy together 
with the reserve on existing dividend addi- 
tions, if any, at the end of any policy year 
shall equal or exceed the net single premium 

Operates ona full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


THE 
FIRST MUTUAL 


Chartered 1 in a Americs 





for the attained age of the insured by the 
American Experience Table of Mortality and 
interest at three per centum, for an amount 
of insurance equal to the face amount of this 
policy, payable at the same time and under 
the same conditions as this policy, the Com- 
pany, at the written request of the insured, 
will endorse the policy as participating paid- 
up insurance fur such amount as the said 
reserve will purchase when thus —> 


FINANCIAL STATEMENT 


any indebtedness to the Company to be Assets Jan. 1, 1910,.... $51,316,543.00 
lien against said paid-up insurance upon the Liabilities 47,060,672.15 
same terms and conditions as in Section 12 

above; or, whenever said reserve at the end Surplus. 4,266,870.85 


of any policy year shall equal or exceed the 
face amount of this policy, the Company, 
upon surrender of the policy and all claims 
thereunder, will pay in cash the face amount 
of the policy and any excess of said reserve, 
less any indebtedness to the company on ac- 
count of this policy. 


Benefits on Surrender or Lapse. 

After two fu'l annual premiums shall have 
heen paid, the owner may elect within three 
months after payment of 
premium, but not “tater, either 

(a) To accept the ¢ ash surrender value; or, 

(bh) To have insurance for the face amount 
of this policy any dividend additions 
and less any indebtedness to the Company 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 












hereon continue in force from the » of 
default for such term as the ¢ ash der 
value will purchase as herei er ~d, 








but without future participation an 
the right to loans or cash surrender 
¢) To purchase non-participati 





se | We Want Optimistic 





insurance payable at the time and on ‘6 
the same conditions as icy. The in Izzers 
sured may at any time « an on such e 





paid-up insurance in ce with the} : 
provisions contained in Section ‘12. Cash] Our Commission Contract with 
loans,”’ or surrender the policy for its cash GUARANTEED MONTHLY SA- 
saa ae value , é a LARY insures a Life Income. 
. he Cash Surrender V ilue, ifter prem- Our guaranteed Premium Re- 
ums have been paid for re os 
wit be the Conurve on duction Coupon Policies are “HOT 
teserve on any dividend ! SELLERS,” and it is up to you 
at the date of default, ce »mputed according to WRITE TO-D for choice 
tu the American Table of Mortality and in-! ae on . - en 
terest at the rate of three per centum per rerritory, if you want to get in 





annum, less the amount of any indebtedness on the “GROUND FLOOR.” We 
to the Company, and 1 ‘ ret hargé are now operating in Missouri, 
which in no case Illinois, Kansas, West Virginia 
and one-half per centun 


cansas sorgia, F i “ 
after premiums have Arkansas, Georgia, Florida, Ala 


or more, there will bama, Mississippi, Texas, Okla 
‘The Term for ill} homa Tennessee, Kentucky, 
he » j “j*° 7 
e continued Idaho, Utah and Colorado 


Insurance’’ will he 
render \ 
premium 








| International Life 


SS oe eens Insurance Company 
| Saint Louis, U. S. A. 





tum per an 

















NOW ORCANIZINC 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Home Offices—Reading, Pa. 


THE READING FINANCE AND SECURITIES COMIANY, (NC., Fiscal Agents 
Suite 300.303 Colonial Trust Bidg., Reading, Penna. 








Are you Interested in Western and Pacific Coast Insurance Matters? 
To keep posted in the above, read the UNDERWRITERS’ REPORT, 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean, 
Subscription Price $3.00 Per Year 
UNDERWRITERS’ REPORT 160 Sansome Street SAN FRANCISCO, CAL. 


published at San 








EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 




















within three months after 
this policy to the Com- 
oftice for its cash sur- 
render value as provided in option (a) or for 
et up insurance as provided in option (C), 
the insurance will be con itinued as term in- 


sured shail not, 
default, surrender 
pany at the home 


surance as provided in option (b). 

The figures contained in the following 
“Table of loan and surrender value’ rep- 
resent the actual amounts available after de- 
duction of the surrender charge, if any, and 
are computed in accordance with the above 
provisions and upon the assumptions that 
premiums have been paid in full for the 
number of years stated in the table, and 


is no indebtedness on the policy, 


that there 
there are no outstanding dividend 


and that 

additions 
Loan and Surrender Values. 

: .$130 $290 1— 5 

320 7 
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om beh faethe fh pa ih peek fed bd 


4—11 
years will be computed 


Values for ‘ater 
and will be furnished 


upon the above basis, 

on request 
*The loan 

the maximum 


values in the above table are 
amounts available at the end 
year indicated. Toans may 

also be tained during the policy year as 
Section 12 entitled ‘“‘Cash 


Modes of Settlement. 


If there be no existing assignment of the 
policy made as herein provided, the insured 
or in case the red shall have made no 
election, the hen after the insured’s 





insu 


eficiary 


death, may by written notice to the Com- 
pany at its home office, elect to have the net 
sum payable under this policy upon the 
death of the insured paid either in cash or 
as follows: 

(1) By the payment of interest at the rate 


of three per centum o 
able one year 
proofs of de 
thereafter dur g 
fictary and, m1 
notice, by the 7 
the beneficiary of 
with any 
current, to he her 

ives or assigns 

(2) By the p v ent of equitl nnnal j 
ments for a specified number of years 
first instalment heing payable immedi 
in aeeordance wit! lowing 
tnble, either to 
be more than 
ficlaries jointly 

(3) By the paymer 
stalments for a fixed perio 
and for so many years 
ficiary shall survive, the 
ing payable immediately 
the following instalmen 
more than one beneficiary 
this policy, unl 
notice, shall } 
equal parts The 


ate ly 





heneficiary, shall d 
nuce with the following instalment table for 
the ages attained by said beneficiaries. 
Any instal: t ble under (2) or (3) 
ic t rior to the 
death of the be paid, unless 
otherwise r notice, to the 
beneficiary's i r assigns 


y option may 
quarterly or 


Instalment 
be made ann 








monthly; the im i a such pay- 

ments will be 850 whe paid annually, $25 
when paid semi ‘nm $15 when paid 
quarterly, or $10 wil id monthly, and 
the total of the fractional payments each 
year shall equal the annual payment each 
year as shown in the following tables, 
which are based upon a policy, the proceeds 
of which are 


$1,000. 


Takes Up Field Work. 

An important change 
in the Central Ohio 
the New York Life, 
liam Winders, for 12 years connected 
with the Columbus office, and for 10 
rears its cashier, has resigned to enter 
the active work of writing life insur- 
ance, having been appointed special 
agent for the district, with head- 
quarters in Columbus. He will be suc- 
ceeded by W. D. Ernest, who has been 
assistant cashier. Mr. Winders is one 
of the best known of the younger life 
insurance men of the city. His present 
move has been long in comtemplation. 


has been made 
general agency of 
at Columbus. Wil- 
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NOW READY FOR BUSINESS. 





Pratt & Grigsby General Agents for 
Western States Life—Record 
of Progress. 

Having been licensed to commence 
business by the California Insurance 
Department, the Western States Life, 
organized at San Francisco, has appoint- 
ed Pratt & Grigsby as general agents 
of the company for all territory west of 
the Mississippi, and this firm expects to 
commence writing business not later 
than July 15. They have made agency 
connections as follows: 

Frank A. Werner, Los Angeles, gen- 
eral agent for southern California and 
Arizona; F. M. Cruzen, El Paso, generas 
agent for Texas and New Mexico; L. S 
Adams, Salt Lake City, general agent 
for Utah; W. M. Elliott, Seattle, general 
agent for Washington and Alaska; 
George P. Mason, general agent for 
Oregon. 

Progress in Organization. 

The Western States Life is organized 

with a capital stock of $1,000,000—100,000 





UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 


THE POLICYHOLDERS 


—OF THE— 


EQUITABLE LIFE 


OF IOWA 


are pleased and satisfied. They do 
not lapse. Hence, an Agent’s 


RENEWAL INTEREST 


increases rapidly. See our per- 
centage of ‘‘Insurance Gained’’ 
for many years past. 

We offer Long Contracts; Fair 
Terms; and have good open 
Territory. 











ao er 
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Liberal Policies - Lowest Net Cost 











shares par value $10. At the date the 
license was received, June 25, 
shares had been sold and paid for and 
it is hoped that the entire issue will be 
disposed of by the time business is 
begun. 


The following record of progress is 


given out by Pratt & Grigsby, organ- 
izers: 
“On October 11, 1909, the Western 


States Life was incorporated; October 18, 
Arthur R. Briggs, then president of the 
California State Board of Trade, was 
elected president of the company; No- 
vember 15, Pratt & Grigsby, genera: 
agents, entered upon a systematic can- 
vass of the representative business men 
of California and adjacent Coast States 
with a view to identifying them with the 
company as stockholders therein; De- 
cember 31, 2,371 shares of stock had 
been subscribed and the company 
93 stockholders enrolled on its 
February 15, 1910, the first annual meet- 
ing of stockholders was held 


time 6,505 shares of stock had been sub- | 
been | 


scribed 


secured. 


and 316 stockholders had 


At this meeting it was pro- 


vided that the board of directors should | 
fifteen in| 
67,658 shares of stock | 
had been subscribed and the stockhold- | 


be increased from 
number. May 31, 


seven to 


ers age red 1,705. 
vision the laws of the State having 
been fully complied with, application 
was made to the Insurance Commission- 
er of California for a license to do a 
life insurance business. June 6, 
plication for a license was 
the Attorney-General of 


June 1, every pro- 


referred to 
the 


to the Insurance Commissioner’s office. 
June 7, examination of the company’s 
books and records, including an audit 
of the company’s accounts with local 
bank depositories, one hundred and fifty 
in number, was begun. June 14, 
regular directors’ meeting, a resolution 
was adopted calling for a special meet- 
ing of stockholders to be held on August 
9, 1910, to vote upon amendments to the 
by-laws increasing the number of di- 
rectors to twenty-five. 
a representative executive 
provided for and 
mittee was elected. 


was 


a finance com- 
June 25, 


fornia Insurance Department to do a 
life insurance business. The number of 
shares of stock subscribed and paid for 


at this date was 70,884, and its stock- | 
holders numbered 1,829, and applications | 
for the remaining unsold portion of the | 
stock were being received by the com- | 


pany at a rate which promised that the 
entire capital would be over-subscribed 
before July 15.” 





New Jersey Agency Appointments 

John Hancock.—J. A, 
Montclair; L. F. Ritz, Trenton; T. M. 
Brandle, Jersey City. Northwestern 
Mutual, J. L. Lomerson, Phillipsburg; 
E. L. Tucker, Newark. Sun, Canada.— 
E O. Howell, Philadelphia, Pa. Travel- 
ers.—G. A. Bloomsburg Jersey City; G. 
A. Morrison, Sea Bright. 


H. Gilbert, 


70,884 | 








had | 
books. | 
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RELIANCE LIFE 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 


HARTFORD 


Life Insurance 
Company 


Chartered and doing business 
43 years 


Ask about the new 


Monthly Income Policy 


Easy to sell because best to BUY 


For agency contract address oro, 


Second Vice-President 


om ae Oo of 


“re scat ots 
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IOWA AND ALABAMA 





Hartford, Conn, 








ap- | 


State, | 
promptly endorsed by him and returned | 


at a} 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, Pres‘dent. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


American National 


Life Insurance Co. 
of 


Lynchburg, Va. 





‘* The most progressive, 


conservative Southern all subject to the Non-Forfeiture Law of Mas- 
) sachusetts, commends itself both to policy- 
Company. holder and agent. 





For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, 


LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


AGENTS WANTED 
in Virginia, North Carolina, 
South Carolina, Georgia, Mis- 
sissippi and Texas. 





263 Broadway 














At this meeting | 
committee | 


1910, the | 
company received license from the Cali- | 








AGENCY ARGUMENTS 


AND 


PRINCIPLES OF LIFE INSURANCE 
By HENRY MOIR 
Table of Contents Includes The Following: 
Part II. 
Mortality Tables. 
Premiums for Various Forms. 


Cost and Selling Prices. 
a ogee Risks and Hazardous Occupa- 


Part I.—Agency Arguments. Principles of Life Insurance. 
Insurance for Bachelors, Men of Means, 
ebtors and Creditors, Partners, Women 


and others, 


Objections to Life Insurance. 





Methods ‘of Treating Sub-standard Risks. 
How Much Insurance Should a Man Have. Se What They Stand For. 
Insurance on Life of Another. a (Bonuses) and Their Sources. 
Supervision. 
Collective Insurance. a Statements. 
omparisons 


Annuities. Definitions of Words. 


| 
Valuable Work for General Agents and Solicitors. 
PRICE $1.00. Special Prices for Quantities. 
Address ‘°THE EASTERN UNDERWRITER,”’ 105 William St., New York City. 








This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 


Boston, Mass. 


JOHN H. ROBINSON, General Agent for New York 
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LOW ARREARS. 

The importance of low arrears must 
be fully understood before any great im- 
provement can be shown. Once the sub- 
ject is clearly grasped by the superin- 
tendent, the agency organizer, the as- 
sistant superintendent and the agent 
the process of reduction begins and con- 
tinues at a rapid rate, for enthusiasm is 
generated as the work goes on, and 
eventually a complete control of the 
situation is gained by every agent. 
From that point on a steady, permanent 
reduction is assured. 

The policy calls for the payment of 
premiums on or before the Monday of 
each week, in advance, and this con- 
dition is also clearly set forth on the 
cover of the premium receipt book. If 
this rule is tactfully brought before 
policyholders, good results are bound to 


ome. 
; No half-hearted work will go in the 
matter, and a good example must be set 
by the clerks in the branch offices. If a 
policyholder calls to pay premiums, al- 
ways get the books paid up, if possible, 
and, of course, without any friction. 
When the insured learns that the office 
force is just as determined to have the 
premiums kept in advance as are the 
agents, the work of the latter is made 
easier. 

The superintendent, agency organizer, 
assistant superintendent or agent will 
only be able to urge arrears reduction 
successfully when his own family in- 
surance is kept in advance, and many 
districts would feel a good effect if all 
members of the staff acted consistently 
in the payment of their personal and 
family premiums. 

It has often been said that the per- 
centage of collections is the thermometer 
of a debit. This is true in part, but low 
arrears and high advance payments 
register more accurately, and conse- 
quently are more scientific. 

There is no necessity to lapse in order 
to reduce arrears; better and more per- 
manent results are attained by reason- 
ing with the policyholders and convinc- 
ing them that it is to their advantage 
to pay their premiums in advance. 

The meritorious part of the reduction 
made by the Paterson agents is the 
small loss of business resulting from 
the effort, and I take off my hat to the 
agents and the assistant superintendents, 
for it was the interest that they mani- 
fested that “did the trick.” 

The methods I employed were to in- 
terview every agent whose arrears did 
not come down, going over his collection 
book, pointing out his faults and sug- 
gesting remedies. I then watched the 
account each week until improvement 
was shown and I was fully convinced 
that the agent understood what was ex- 
pected. In keeping up the good work, 
pledges are taken from time to time 
and the district as a whole given a mark 
to shoot at. A weekly bulletin is also 
issued, showing the rank of each as- 
sistant superintendent and each agent 
with their percentage of arrears. 

It is my firm belief that a Prudential 
staff can accomplish anything within 
reason, and so to those who have never 
had the pleasure of “low arrears” I rec- 
ommend that they “get them down” 
as soon as possible and enjoy the “peace 
of mind” which is the greatest asset 
any man can possess. 

xentlemen, “down with the arrears!” 
The reward is worth the effort many 
times.—W. H. Riker, Superintendent, 
Paterson No. 1, in the Prudential Record. 





Avoid the Rut. 





The greatest cause for failure to my 
mind, is the tendency to get into habits 
which one cannot break. The most suc- 
cessful industrial insurance agent I ever 
knew was a man that had the habit of 
oing on a periodical spree, the result 
ocing that he was tolerated on account 
of his ability as a producer, but was 
never promoted, says G. W. Fenimore, 


Morristown manager of the Colonial 
idfe. I knew another man whose “rut” 
was his particular habit of being late, 
whether it was in the morning at the 
office or his appointments with his 
agents. He was successful to a 


degree but he would have been 
a “star” if he had not been in 
this rut. We are all apt to have 


the habit of doing the same thing, the 
same way, and it is not always easy to 
change. An agent gets into the habit 
of leaning on his assistant and gets dis- 
couraged if the assistant happens to be 
tied up so that he cannot support him. 
The agent sometimes forms the habit 
of producing a careless grade of busi- 
ness and then wonders why his lapse is 
so heavy. The assistant frequently ac- 
quire the habit of thinking that now he 
is promoted it is time for him to man- 
age and let the agent produce. He soon 
falls into the rut of a non-producer and 
his assistancy proves a failure. I re- 
member, when an assistant, frequently 
going home disgusted, saying to myself, 
“Well, I am tired of making the agent’s 
living he will have to produce him- 
self.” Then I let up personal produc- 
tion for a few weeks, and soon discover- 
ed that I was fifty per cent. short of 
my allotment. Therefore, to keep from 
getting into this rut I had to resolve to 
produce again and then had to make 
up for the shortage caused by the er- 
reneous thought that I was making the 
agent’s living, when in fact, I was sim- 
ply making a personal success, though 
“he agent derived benefit from it. Per- 
haps the worst rut is for a manager to 
allow his district to accumulate high 
arrears which generally means a “load- 
ed condition.” It is sometimes difficult 
tu keep a district in the best shape, but 
it is positively necessary for permanent 
life. There is also the rut of pessimism 
and no district can be successful unless 
enthusiastic. The manager gets into 
the rut of sitting in the office (though 
he realizes that conditions are bad) 
when he should go out and grapple with 
the situation. “Lightly grasp a little 
nettle and it stings you for your pains; 
Grasp it like a man of mettle and it 
soft as silk remains.” As managers, as- 
sistants and agents, let us all resolve to 
grasp the situation, whatever it may 
be; arrears, Industrial production or 
Ordinary and, thereby keep out of the 
insurance ruts that one is prone to get 
into. We should aiso avoid the habit 
of not being harmonious and should 
cure it by social and business meetings. 





Gardner’s Commission $160,000. 





Harry B. Gardner, who, with Harry 
M. Coudrey, promoted the International 
Fire and Continental Life at St. Louis, 
in a deposition taken in connection with 
the investigation of the companies, 
testified that his share of the commis- 
sions for selling stock in the two com- 
panies amounted to about $160,000, says 
Insurance World. He also claims that 
Coudrey had been paid $25,000 to resign 
as president of the company. Gardner 
claims that Walter J. Miller, who suc- 
ceeded Coudrey as president, gave the 
$25,000 in order that he (Miller) might 
secure Coudrey’s position and contract. 











METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


The 
Metropolitan Life 
[nsurance Company 


(Incorporated by the State of New York) 
Stock Company) 


Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1909 was: 
456 per day in Number of Claims Paid 
6,535 per day in Number of Policies 
placed and paid for 
$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Rv- 
serve. 


$132,172.72 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 











Know the Law! 


If you do not find what you want, 
ask INSURANCE GREEN BAG. It 
furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 
Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
moderate cost. 

WRITE TO 


INSURANCE GREEN BAG 
543 Rookery - - - OHICAGO 
Geo. J. Kuebler George R. Brown 














T. WM. PEMBERTON, Ist Vice-President 


THE LARGEST AND STRONGEST 80 


J. G. WALKER. President 


W. L. T. ROGERSON, 2nd Vice-President 


E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company 
T ithern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance Com 





Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, 
Assets December 31, 1909. $5 
Liabilities December KH, 1909 ; 4,3 
Insurance in Force December 31, 1909 ‘ 68 
Total Payments to Policyholders since Organization 9,820,412 49 
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H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 
For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 





Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most I*beral Industrial] Policy 








Record, wants a State Manager for 
eontract. 


WANTED! 
MANACER FOR INDIANA 


OPPORTUNITY FOR LIVE MAN 


To Secure an Exceptional Connection 





A Well Established, Clean Western Company with a Good Dividend 


Indiana under direct Home Office 


Address. “INDIANA MANAGER.” 
Care of THE EASTERN UNDERWRITER, 105 William St 


N. Y. City 








their methods of doing business. BEFORE YOt 
to refresh your memory, the pamphlet 





Many small agents do not sufficiently familiarize themselves with the af 
methods of men of large means. It is difficult forthem to think in their 


Approaching Large Prospect 





ffairs and 
terms, to understand 
APPROACH A LARGE PROSPECT, read over 






‘DO RICH MEN NEED LIFE INSURANCE ?”’_powanp A. Woops 


The pamphlet referred to, by Mr. Woods, who is one of the largest writers of large policies 
is published by The Eastern Underwriter, and may be obtained at the following prices 
1000... ..-...----$10,00 1OO....--. +6 $1.50 50 $.90 


Address THE EASTERN UNDERWRITER 


105 William Street, New York City 
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lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
105 William Street, New York City. 
B. F. Hadley, President; G. A. 
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uary 4, 1907, at the Post Office at 
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Congress of March 3, 1879. 














AGENTS’ COMPENSATION. 


In an article appearing elsewhere is 
an extract from a letter written by a 
New England agent, commenting on 
what is termed a united effort upon the 
part of companies to reduce the com- 
pensation of local agents, and suggest- 
ing that a word in defense of the latter 
would be timely. 

Our correspondent is in error when 
he assumes that there is not a demand 
for a reduction in the expense of trans- 
acting the fire insurance business, and 
what is more, the trouble is from a 
more powerful source than the claim 
of a few dissatisfied policyholders. The 
criticism emanates largely from the 
heads of various State Insurance De- 
partments, and apparently they are not 
willing to be denied. 

For the past two or three years the 
expense question has been “nibbled at” 
by insurance commissioners, but the 
scattered fire became a concentrated 
volley when a committee was appointed 
to inquire into the expense element of 
the fire insurance business and report 
at the coming annual convention. This 
committee, which includes commission- 
ers in what is termed the conservative 
class, launched its work by asking com- 
panies to furnish schedules of commis- 
sions paid to agenis in various sections 
of the country, the idea being to enforce 
practical. This 





uniformity if deemed 
latter feature is doubtless the outgrowth 
of the Southwestern 


Underwriters Association to add con- 


refusal of the 


tingents to the present flat rate of 15 
per cent. 

Supplementing the inquiry by letter, 
1,ove referred to, a public meeting was 
recently held in New York City, sev- 
eral promineat managing underwriters 
being invited to attend and discuss with 
insurance commissioners the question of 
«xpenses. At least one of the commis- 


sioners—McGivney, of Louisiana—made 
it clear that he believed the intreduction 
of the broker into the business of fire 


insurance had been responsible for in- 


creased expense, and his remarks and 
queries led to the belief that he strongly 
favored the elimination of the broker. 
On the other hand, George W. Babb 


manager of the Northern, stated very 
ernphatically that if the broker was re- 
moved it would be necessary to hire 
salaried agents to perform the work 
pow handled by the broker, and that 
the net cost under such system would 
certainly not be reduced, and might be 
increased. 

The demand for. decreased expenses, 
however, has not been confined to in- 
surance commissioners. In Illinois, for 
instance, a movement was launched by 
the Policyholders’ Union, of which 
George H. Holt is president, which re- 
sulted in a legislative hearing for the 
purpose of bringing about a reduction 
in the cost of transacting business. In 
this instance no secret was made of the 
fact that commissions to agents was the 
center of attack. 

Under the circumstances, managing 
underwriters are confronted with a seri- 
ous problem. Our contact with men at 
the home office has led us to the con- 
clusion that they value highly the ser- 
vices of the agent and desire to see him 
adequately paid. At the same time they 
cannot fail to note the tendency to bring 
about legislation for the regulation of 
expenses, which, of course, will include 
commissions. Shall they remain in- 
active and allow the latter policy to be 
carried out? or meet the situation and 
agree upon a basis which will be satis- 
factory to companies writing not less 
than seventy-five per cent. of the pre- 
miums?—a substantial majority. The 
carrying out of the latter policy is what 
the formation of the new Fire Under- 
writers Association means. 

As the plans of the organization are 
as yet incomplete, it is not well detined 
as to what the compensation will be, 
but it is generally conceded that it will 
be the figure predominating in the old 
Eastern Union. This being true, there 
will be no reduction in a goodly per- 
centage of the agencies. 

Local agents should at least give com- 
pany managers credit for endeavoring 
to solve a serious problem, forestalling 
a condition which would be a source 
of regret generally, and especially to 
the producer of business. 


REAL ITEM OF COST 

There ‘is a possibility that commi 
sioners and legislative committees in 
their investigation of the causes lead- 
ing up to the cost of fire insurance in- 
demnity may lose sight of the real 
item, namely, funds used to pay losses 
and fight fires; for in the final analysis 
the cost of the latter must fall upon 
property 


owners and hence premium 


payers. For Insurance 
Committee of the Merchants’ Association 
after insurance 
rate question is compelled to report 


example, the 
consideration of the 


that losses are abnormally high; that 
too much money is spent in fightinz 
fires and too little in preventing them. 
To be more explicit some seven or eight 
millions are spent annually in New York 
City to combat flames and maintain an 
efficient corps and apparatus for this 
purpose, and only a few thousands for 
the prevention of Glens Fals 
Now and Then sums up the conslusions 
of the committee as follows: 


fires. 


Committee of the 
York 


The Insurance 
Merchants’ Association of New 
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has been dealing with the question of 
insurance rates, and concludes that 
the ony practical way to reduce them 
is to reduce the fire loss, and they are 
trying to influence results along that 
line. This committee concedes that fire 
insurance rates must provide for losses 
and expenses; make reasonable pro- 
visions for conflagrations, and for a 
fair compensation to stockholders. 

These conservative business men re- 
fer to the seven or eight million dol- 
lars annual expenditure in New York 
City for fire fighting service, and to the 
few thousands for fire prevention, and 
urge that the fire department machin- 
ery be utilized for effective prevention 
of fires. They suggest systematic and 
persistent official inspection of all busi- 
ness premises, with legal authority for 
enforcing all laws and ordinances, with 
compulsory installation of automatic 
sprinklers in non-fire-proof premises 
which menace vicinity property. 

The argument is, that, even with 
possible reduction in the expense of 
handling, fire insurance would count 
infinitesimally in the rate of reduction, 
while possible reduction of the fire 
loss would count distinctly for a re 
duced fire tax, and competition would 
work out a minimum of cost. 

Of all the old or new fangled plans 
for lowering insurance rates, there is 
nothing promising larger and more 
sure results than that of reducing the 
fire loss. [It is the great opportunity 
for the conservation spirit of the 
times. 





THINGS TO THINK ABOUT. 


The 1908 fire loss aggregated in 
value that of the entire real property 
of Arkansas, Alabama, Nevada, New 
Mexico and Oklahoma. 

The loss per capita was $3 per head 
or $15 to a family consisting of hus- 
band, wife and three children. 

In Italy the per capita loss was 12Z 
cents; yermany, 49 cents; United 
»tates and Canada, $3.00. 

A reason for the above may be found 
in the fact that 500 feet of lumber per 
head per year is used in the United 
States as compared with 60 feet in 
Europe. , 

The Home Insurance Company of 
New York recently issued a little book- 
let, the data of which was secured at 
considerable expense, showing that it 
was more profitable, and hence eco- 
nomical, to use fire-proofed material 
for the erection of dwellings and other 
structures. Items of cost as secured 
from various architects and contracts 
are given to support the contentions 
made. If those contemplating the erec- 
tion of buildings would follow the ad- 
vice given in this little booklet a few 
years hence would notice a perceptible 
change for the better in the abnormal- 
ly high loss ratio of this country. 





STOCK PEDDLING SCHEMES. 


The last few years have witnessed the 
organization of a legion of new life in- 
surfance companies, far outnumbering 
the old companies previously in exist- 
ence. Many of the new organizations 
are conducted along clean and conserva- 
tive lines and will succeed; but others 
resort to various deceptive schemes for 
getting new business, such as offering 
prospective applicants the right to pur- 
chase a stated number of shares of capi- 
tal stock—either the stock of the com- 
pany itself or that of a subsidiary 
agency company—as an inducement to 
apply for a policy of life insurance. 
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Many insurance departments have de. 
nounced these stock-peddling schemes 
and have sought to suppress them be- 
cause Of the delusive and wholly un- 
warranted estimates of profits used jn 
exploiting them. In a number of States 
these efforts of insurance officials have 
been successful, but in others the neces- 
sary legal power to prohibit has been 
lacking. The resourceful agent, how- 
ever, May cope with such methods syc- 
cessfully by exposing their deceptive 
character. The answer to one is an 
answer to all, for all are identical] in 
their essential features, under whatever 
name they may go. The argument used 
by the stock-peddling companies rests 
upon two propositions, both equally un- 
warranted 

1. “Life insurance stock is immensely 
profitable.” 

Past experience proves the general 
falsity of this proposition. Nearly al! 
stock experiments have been unprofit- 
able, the few exceptions merely proving 
the rule. Only a limited number of stock 
companies have succeeded in establish- 
ing themselves at all. The large number 
of the stock companies organized in the 
past—prior to 1900—have failed, ven- 
erally with loss to stockholders of all 
they had invested. Nevertheless, in mod- 
ern stock-peddling schemes, estimates 
are given out to the effect that the 
dividends on the few shares of stock 
to be carried by the member will soon 
be sufficient to pay the premiums on his 
policy and leave a handsome balance 
over.. 

2. These same companies, when oper- 
ating on the participating plan, as most 
of them are, give out estimates of future 
dividends to be earned on the life in- 
surance policy far in excess of what is 
possible; though often, for a brief per- 
iod, such companies do pay large divi- 
dends—dividends far in excess of what 
has been earned. 

It is obvious that the two propositions 
will not hang together. Dividends to 
stockholders, as well as dividends on 
life insurance policies, necessarily ac- 
crue from the premiums paid by policy- 
holders; and yet these estimates given 
out indicate that the dividends on a 
member’s life insurance wiil soon ag- 
gregate more than the original cost of his 
stock, while the dividends on his stock, as 
intimated above, will ere long be large 
enough to pay the premiums on his life 
insurance. The thing is absurd. Divi- 
dends to policyholders and dividends to 
stockholders, coming from the same 
source, are antagonistic to each other. 
They cannot both be good. No man 
can lift himself by his boot-straps. One 
snake may swallow another as large as 
itself if unmolested; but two snakes 
cannot swallow each other, however 
feasible the project may seem at first 
Each may swallow the other a part of 
the way, but both will be worse off at 
the end if each retains the portion of 
the other which appropriated. Stock- 
holders and policyholders cannot both 
thrive permanently by drawing their 
sustenance from the same source. They 
cannot feed on each other and both 
grow fat. 

Morgan G. Bulkeley, United States 
Senator from Connecticut and _presi- 
dent of the Aetna Life, has been ap- 
pointed chairman of a committee to 
draft a model code of insurance laws 
for the District of Columbia. 
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SEE WAY OUT OF DIFFICULTY 


LOCAL BOARDS WILL CO-OPERATE. 
Continental Deemed the Only Unknown 
Juantity in Formation of New 
Association. 

The organization of the Fire Under- 
writers Association has proceeded with 
fa ty that even the most sanguine 
iad scarcely anticipated. The element 
that is either in opposition or simply 
ness stic pointed out the utter im- 


nossivility of carrying out the plans of 
the yosed association without the co- 
opel yn of the local bodies that have 
<«y long controlled affairs in their terri- 
tory lo reduce commissions and get 
the al associations to accede to it 
as nitteliiy a monumental task, but 
the sociation has progressed so far 
that organizers see a Way out of this 
qith y. 
O yhase of this difficulty is covered 
1 i iddition to the association’s by- 
laws hich provides, that, when a local 
va State organization or other local 
1 epts and puts into force the as- 
n’s commission scale, a reduc- 
t101 1 be made in the rates of those 


if such a reduction is war- 


Opponents Active. 





TI opponents of the Fire Under- 
vrit Association are keeping them- 
ely ne background, although that 
they ictive is considerable 
evidence An arti appeared in the 
New k Tribune last week, which, in 
the nion of some underwriters at 
leas yore evidence of more careful 


tion and a better understanding 
general insurance situation than 
us ly displayed in the insurance ar- 
ticl n the daily press. 
Aft intimating that there is small 
ros t of the Fire Underwriters As- 
1 ever amounting to anything 
it does actually get started, the 
great difficulty 
W the opposition of the local as- 
ns. It quotes an unnamed Pitts- 
g in as saying, “that he wouldn’t 
har ything to do with the new as- 
sor n unless it gets the co-opera- 
tior the local underwriting bodies 
and n proceeds. The old Eastern 
Union, which has attempted for twenty- 
five years or more to cover the ground 
; new organization, has never been 
ble to bring them into the field.” 
Specu!late on Continental. 
Some underwriters are inclined to 





states tha 


place considerable significance in the 
fact that the articl dwells at some 
ngth on the position of the Continental 
new movement and the im- 
portance which will attach to the at- 


titude of that company in regard to the 
] . Evans being still in Europe, 
the attitude of the Continental is a mat- 
{ yme doubt, although the leaders 










INCORPORATED 1855 


of the association movement are con- 
fident that Mr. Evans will join the or- 
ganization. 

The association has approached the 
separation question very carefully. The 
original constitution has been suppli- 
mented by a provision giving the execu- 
tive committee authority to determine 
where the best interests of the organiza- 
tion will demand that members shall 
retire from an agency, and, when such 
action is taken, members are restrained 
from re-entering such agencies within 
one year without the special consent of 
the executive committee. 

The first activities of the association 
will be an effort to put into operation 
the commission rules in the big cities. 
The executive committee has been 
charged with this duty as being of first 
importance and the general rules of the 
association will remain in abeyance un- 
til the commission question is settled. 

As formally organized, the Fire Un- 
derwriters Association will have as its 
officers the following: President, Henry 
W. Eaton, U. S. manager, Liverpool &| 
London & Globe; vice-president, J. B. | 
Branch, president of the Providence | 
Washington; secretary, Howard DeMott. 

Executive Committee. | 

President Eaton has appointed the fol- 
lowing executive committee, which un- | 
der the constitution and by-laws has | 
broad powers: 

F. O. Affeld, manager Hamburg- 
Bremen Fire Insurance Company; Geo. 
W. Babb, manager Northern Assurance 
Company of London; R. M. Bissell, vice- 
president Hartford Fire Insurance Com- 
pany; M. O. Brown, vice-president 
Westchester Fire Insurance Company; 
J. D. Browne, president Connecticut 
Fire Insurance Company; E. H. A. 
Correa, vice-president Home Insurance 
Company; A. E. Duncan, president 
Franklin Fire Insurance Company; C. | 
W. Gerwig, secretary Teutonia Insur- | 
ance Company, Allegheny; Geo. C. 
Howe, vice-president Niagara Fire In-} 
surance Company; A. E. Larter, vice- 
president American Insurance Company 
of Newark, N. J.; E. Milligan, vice- 
president Phoenix Insurance Company 
of Hartford; John O. Platt, vice-presi- 
dent Insurance Company of North Amer- 
ica; F. W. Sargeant, president New 
Hampshire Fire Insurance Company; E. 
W. West; A. W. Wray, manager Com- 
mercial Union and Palatine Fire Insur- 
ance companies. 





Comment by Agency Bulletin. 

Dscussing the formation of the new)! 
associa‘ion, and the apparent desire to 
agree on the question of commissions, 
the American Agency Bulletin in an 
editorial says: 

“The companies have labored and | 
brought forth a commission agreement. | 
As revealed to the critical eye it shows | 
that the companies have amply pro- 
vided for themselves and will secure, 





Continental Fire Insurance Company 


THE GREAT AMERICAN COMPANY 


Assets . ° . $22,332,787 
Liabilities (except capital) ° $8,287,908 
Policyholders Surplus - $14,044,878 
Losses paid, more than - $72,000,000 


Net Surplus, exclusively protecting American policyholders, more than 
$13,000,000---larger than that of any other fire insurance company 


THE CONTINENTAL OFFERS THE POLICYHOLDER ABSOLUTE 
SAFETY, AND THE AGENT PROVEN LOYALTY 


CONTINENTAL FIRE INSURANCE COMPANY 


Principal Office 
46 CEDAR STREET, NEW YORK 


Western Department 
280 LA SALLE STREET, CHICAGO 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 


CAPITAL “ ‘ . ‘ ‘ » $2,500,000 
LIABILITIES (except capital) « « ° e 9,049,438 
ASSETS - - - . . 14,081,389 
POLICYHOLDERS SURPLUS ~ - $5,031,951 


THE FIDELITY-PHENIX combines financial strength and 
a strongly established agency plant with straightforward 
and safe underwriting methods. 


POLICYHOLDERS CAN DEPEND UPON ITS PROTECTION 
AGENTS CAN DEPEND UPON ITS LOYALTY 


FIDELITY-PHENIX FIRE INSURANCE COMPANY 


Western Department 
205 LA SALLE STREET, CHICAGO 


Principal Office 
46 CEDAR STREET, NEW YORK 











if the agreement is adopted, the maxi- 





FIDELITY UNDERWRITERS 


Separate Insurance by Two Companies in One Policy 


FIDELITY UNDERWRITERS. policies are issued by the 
Continental Fire Insurance Company and the Fidelity-Phenix 


Fire Insurance Company of New York. Each assumes half the 


liability. 
TOTAL ASSETS ° $36,414,176 
TOTAL LIABILITIES . ° 20,837,346 
POLICYHOLDERS SURPLUS 19,076,829 


FIDELITY UNDERWRITERS 


Principal Office 
46 CEDAR STREET, NEW YORK 


Western Department 


280 LA SALLE STREET, CHICAGO 
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JHFFERSON FIRE | 


INSURANCE COMPANY 


OF PHILADELPHIA 


IN BUSINESS 


54 YEARS 


SURPLUS TO POLICY-HOLDERS 


OVER $450,000 


Agency Department: 425 Walnut Street, Philadelphia, Pa. 


AGENTS WANTED AT ALL DESIRABLE POINTS 











mum of benefit. While the proposal of 
the reorganized or enlarzed ‘Eastern 
Union’ contains many features worthy 
of commendation, and which if carried 
out will benefit the business, yet there 
is a noticeable absence of anything 


which will directly or immediately 
benefit the insured or the agents. 

“From time to time the companies 
have taken advantage of current con- 
ditions to secure, or attempt to se- 
cure, a reduction in agents’ commis- 
sions. In this case the plea put for- 
ward is the public agitation of the 
expense question, but the agreement 
proposed contains no arrangement for 
a general reduction in’ rates to the 
insured. It is therefore difficult to see 
what relation the matter has to public 
interest, other than affording the com- 
panies an opportunity to increase 
profits at the agent’s expense. 

“It is claimed that this agreement 
is a good thing for local agents inas- 
much as it proposes a limitation and 
control of brokerage to be paid. Ad- 
mittinz that there is some benefit in 
this feature, when all is said the fact 
remains that the companies propose 
to reduce the commissions of a very 
large number of their agents, and io 
deprive the balance of any hope of 
increased income through a contingent 
or graded commission. 

“In return they offer notaing. Dual 
and multipi:e agents, side-liners, part 
time men, soliciting and non-recording 
agen‘s remain to swell the income of 
the companies and reduce that of the 
local agents. The public demand is 


not for poorer paid and less efficient 
agents but fewer hangers on and bet- 
ter local representatives. 


“The expense question undoubtedly 
needs correcting. There is graft and 
waste in official salaries and home of- 
fice charges, State taxes and commis- 
sions, which should be eliminated; but 
the reform thus far proposed is en- 
tirely at the expense of the real un- 
derwriting agent, and—with the possi- 
ble " malian of brokerage—does not 
touch the graft and waste features at 
any point. 

The companies have had their op- 
portunty and have shown it to be their 
purpose to use the occasion for their 
utmost benefit. This is their privilege. 
Now the azents will be heard and we 
trust their voices will be sufficiently 
strong to secure essential changes ang 
in particular to induce the compan‘cs 
to take their share of the ‘medicine’ 
and cut out the barnacles.” 





READ ~~ 
THE EASTERN UNDERWRITER 
A Weekly Journal Which Helps the Agent 

PRICE $3 PER YEAR 


Address, 105 WILLIAM STREET 
NEW YORK CITY 


NEW YORK FIRE 


WwW. E. MALLALIEU GENERAL AGENT 





Chosen to Succeed Late H. K. Miller 
on National Board—Committees 
Appointed. 





At a meeting of the executive com- 
mittee of the National Board of Fire 
Underwriters called for the purpose of 
organizing for the year’s work, W. E. 
Mallalieu was elected general agent to 
succeed the late H. K. Miller. 

William H. Kremer, president of the 
German-American, was elected chairman 
of the executive committee. Succeeding 
R. B. Fuller, whose resignation was 
presented and accepted, E. Winchester, 
vice-president of the Old Colony of Bos- 
ton, was elected a member of the execu- 
tive committee. 

President A. W. Damon announced 
the following appointments as standing 
committees for the ensuing year: 

Finance.—Harold Herrick, chairman, 
New York; H. M. Gratz, Philadelphia; 
George B. Edwards, New York; Morris 
L. Duncan, New York; C. L. Andrews, 
Detroit; J. Lynn Truscott, Camden, N. 
J.; H. A. Smith, Hartford. 

Laws.—M. O. Brown, chairman, New 
York; E. L. Ellison, Philadelphia; 
Henry W. Eaton, E. G. Snow, C. L. Case, 
New York; R. Dale Benson, Philadel- 
phia; George A. Viehmann, New Bruns- 
wick, N. J 

Incendiarism and Arson.—J. J. Guile, 
ehairman, New York; D. J. Burtis, New 
York; F. R. Bigelow, St. Paul; Samuel 
G Howe, Providence, R. I.; Wm. Chubb, 
Philadelphia. 

Statistics and Origin of Fires.—Clar- 
ence E. Porter, Philadelphia; Charles 
H. Post, L. P. Bayard, New York; W. H. 
Stevens, Watertown, N. Y.; J. Henry 
Seattergood, Philadelphia. 

Fire Prevention.—George W. Hoyt, 
chairman, New York; W. N. Kremer, E. 
H. A. Correa, A. H. Wray, C. F. Shall- 
cross, U. C. Crosby, New York; R. M. 
Bissell, Hartford; Edw. Milligan, Hart- 
ford; J. A. Kelsey, New York. 

Lighting, Heating and Patents.—U. C. 
Crosby, chairman, New York; H. F. At- 
wood, Rochester, N. Y.; Geo. C. Howe, 
New York; F. M. Griswold, New York; 
frederick C. Moore, Hartford; F. D. P. 


THE EASTERN UNDERWRITER 
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Established 1864 Telephone 2817 Rector 


EK. Ss. BAILEY 


——DEALER iIN—— 


Fire Insurance Stocks “‘A Specialty” 
66 BROADWAY yo NEW YORK 








FIRE INSURANCE 


GERMAN AMERICAN INS. CO. OF N. yY. 
PHOENIX INS. CO. OF HARTFORD, CONN. 
SPRINGFIELD F. & M, INS. CO. OF MASS. 


J. M. DONALD, AGENT 
24 COURT STREET 





BROOKLYN 








MYRON W. ROBINSON 
New Jersey Office: ENGLEWOOD, N. J. New York City Office: MILLS BLDG. 


SPECIAL AGENT FOR THE STATE OF NEW JERSEY 
OF THE 


American Live Stock Insurance Company of Indianapolis 


PAID UP CAPITAL, $100,000 
SURPLUS - - $25,000 


Correspondence invited from agents where not already committed 











Balch, New York; J. F. Hastings, New | 


York. 

Construction of Buildings.-C. G. Smith» 
chairman, New York; Geo. R. Crawford, 
New York; A. A. McIlwaine, Jr., Hart- 


ford; B. R. Stillman, Hartford; N. S. | 


Bartow, New York; 
York; J. H. Burger, New York. 


E. T. Cairns, New | 


Adjustments.—Frank Lock, chairman, | 


New York; J. H. Brewster, Hartford; 
John W. Alling, New Haven; W. B. 
Meikle, Toronto; Lyman Candee, New 
York; Major A. White, New York; E. 
J. Booth, Detroit. 

Clauses and Forms.—C. J. Holman, 
chairman, New York; F. C. Buswell, 
New York; T. A. Ralston, New York; 
E E. Pearce, New York; R. H. McKel- 
vey, New York: D. Dallas Hare, Pitts- 
burg; Wm. H. Palmer, Richmond, Va. 

Membership.—Alfred E. Duncan, 
chairman, Philadelphia: Joseph Me- 
Cord, New York; E. E. Cole, Pittsburg; 
E T. Campbell, St. Louis: W. L. Jones, 
Milwaukee. 


INSURANCE STOCKS. 


(Quotations furnished by E. 8S. . BAILEY, Broker, 66 Broadway, New York City) 





DIVIDENDS | Bid | Asked 
COMPANIES CAPITAL Approx. When price | price 
Anni. Div. Payable per ct. | per ct. 
City of New York $500,000 10 ? 195 205 
Commonwealth 500,000 10 J J 326 
Continental 2,000,000 70 JaJ 25 970 
Empire City 200,000 8 J&J 125 140 
Fide! ty-Phenix - 2,500,000 v v 290 300 
German Allian 400,000 15 Tad 275 300 
German-American 1,500,000 30 Jad 0 575 
Germania ($50 1,000,000 15 Jad 285 | 205 
Glens Falls ($10) 200,000 30 Jad | 2 ae 
Globe & Rutgers. 400,000 40 Q 470 | 
Hanover ($50 1,000,000 10 Tad 190 | 205 
Home..».. Sees 3,000.000 30 Jad 695 | 705 
Nassau ($50). . 200,000 10 Jad 165 | 175 
Niagara ($50 1,000,000 20 Jad 305 315 
North River ($25) 350,000 10 A&O 155 | 165 
Paeific ($25) 200,000 6 Jad 36 145 
Peter Cooper ($20) 150.000 8 Jad 0) 105 
Seazvecnat eeee ceeseeee 400,000 10 Jad 155 | 160 
United States ($25) 250,000 v v BY 70 
Westenester ($10) - 400,000 35 Fa&a 
Williamsburg City ($50) - 250,000 20 Tad 380 | 400 


Q Quartexte. 


V No Information. 





Calumet Insurance Company 
CHICAGO 








AMERICAN UNION FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 


PRESIDENT 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 














For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 





Cash Capital - - + $1,000,000.00 
Cash Assets - - -+  $4,395,625.89 Ae Aine ae 
Cash Surplus to Policy ORGANIZED 1859 
Holders - + + $2,063,04401 [| 
The real rE of an Insurance company Is In the con- ° 
servatiom management, and the management of Cash Ca ee $1, 000, 000.00 
Fe ie 6 Sane ee ee HT Assets. 6,562,329.14 
R. EMORY WARFIELD, President Net Surplus 2,008,419.02 
JOSEPH a. Vice-Pres. and Seo’y Surplas for Policy 
ORRISON, Ass’t Sec’ p 
JAMES W. HOWIE, Gen. A Holders ....... 3,008,419.02 





HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK | 


HEAD OFFICE 
Cor. William & Cedar Streets 
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IN DEFENCE OF THE AGENT. 








prominent New Englander Criticizes 
Movement Said to Place Expense Re- 
duction on Producer. 





We are in receipt of a letter from a 
prominent New England agent, com- 
menting on the movement now under 
way to reduce commissions to fire insur- 
ance agents. He contends that there 
is no demand for reduced expenses on 
the part of the public in the New Eng- 
iand States, and he is loath to believe 
that the commission paid to agents is 
the object of attack even where the.e 
is criticism. He calls attention to the 
fact that there always was, and will be, 
those who desire a reduction in rates 
paid for fire insurance indemnity, claim- 
jing that they are paying proportionately 
higher rates than are charged elsewhere. 
He then suggests that to be consistent 
there should be a reduction of 10 per 
cent, in the salaries of officers, special 
agents, etc. We quote from his letter 
as follows: 

“There would be very much of inter- 
est to an insurance agent in an article 
relating to the present attempt to or- 
ganize a united attack upon the com- 
pensation of insurance agents, with 
some suggestions as to how to meet fhe 
united front, which is now being en- 
deavored to be put forth by the com- 
panies as against the agents. 

“Allow me to suggest that some state- 
ment with reference to the demand of 
the public for reduced expenses in the 
conduct of the insurance business (which 
does not seem to be in evidence in New 
England) would be in order. No one, 
to my knowledge, refers to agents’ com- 
pensation. While it is true, there al- 
ways has been, and always will be, some 
sort of a demand, or suggestion from 
parties carrying insurance, that their 
rates are higher in proportion than 
other people’s, and that their particular 
risk deserves lower rates, yet there has 
been no demand or suggestion in New 
England, so far as I can learn (and I 
am pretty well informed), that agents 
are receiving more compensation than 
they were entitled to. 

“One more suggestion is, that the 
companies at their adjourned meeting 
will without doubt see the propriety of 
starting out with the proposition to 
reduce the salaries of all officers and 
special agents by at least the sum of 
1) per cent., then, a suggestion follow- 
ing on, of reduction of compensation to 
agents would naturally follow.” 


ORR & WALL MOVE to NEW YORK. 





F. H. Osborn & Co., Succeed to Auto- 
mobile Business in 
Chicago. 





F. H. Osborn & Co., of Chicago have 
been appointed general agents to rep- 
resent the Columbia of New Jersey, 
Union Marine of Liverpool and Mann- 
heim for automobile business in five 
states and for ocean and inland busi- 
ness, rail transportation, etc., for the 
companies named and the Fireman's 
Fund for the territory surrounding the 
Great Lakes and the Central West. The 
appointment was effective July 1 and 
Osborn & Co., succeed Orr & Wall of 
Chicago, the members of which firm 
come to New York as partners in the 
firm of F. Herrmann & Co., of 37 Wall 


Street. 





OVERHEAD WRITING ON WHISKEY. 





Company Says Compliance with Agents’ 
Association’s Rules Causes Loss 
of Business. 





The National Association of Local 
Fire Insurance Agents, has received 
notice from a co-operating company 
that its strict compliance with the over- 
head writing rules of the organization 
in respect to whiskey lines in Ken- 
tucky, has occasioned the loss of insur- 
ance on this class of risks to the com- 
pany and to its local agents. In conse 
quence, Chairman W. E. Metzger of the 
Executive Committee, has notified co- 
operating companies of the complaint 
made that some companies on the list 


were not complying with the rules of 
the National Association in regard to 
overhead writing. He says “We beg, 
therefore, to call your attention to the 
fact that it is the purpose of the Na- 
tonal Association to require that all 
co-operating companies shall protect 
their agents’ territorial rights in respect 
to all forms of insurance, excepting 
steam railroad schedules.” 

The National Association has been 
compromising in the enforcement 
of the rule pertaining to co-operating 
companies, its action being governed by 
the following resolution adopted at last 
year’s convention: 

Co-Operating Companies. 

“The executive committee is instruct- 
ed to drop from the co-operating list 
vuny company wilfully violating the 
iules of this association or persistently 
refusing to co-operate with the associa- 
ion in promoting good practices; the 
names of said companies to be bulletin- 
ed to the members of the association 


with the reasons for the action taken.” | 





G. HOPE MILLER IN NEW JERSEY. 





Successor to Caleb G. Baxter As Special 
for Ins. Co. of North 
America. 





G. Hope Miller for many years special 
agent of the Agricultural in the Mid- 
dle Department field has been appoint- 
ed New Jersey special of the Ins. Co. 
”f North America, succeeding Caleb 
G. Baxter, who recently entered the 
service of the Fidelity-Phenix. 

Mr. Miller’s appointment wi!l become 
effective July 16. 








Fine Addition to National 
ffice. 


Fire Home 


The handsome new six-story addition 
to the home office building of the Na- 
tional Fire of Hartford at the corner of 
Pearl and Lewis stree‘s, is practical'y 
completed, and the officers and a ma- 
jority of the cle:ical force will soon be 
comfortably located in one of the most 
attractive home office buildings in the 
business. 

One particularly good feature is the 
consideration shown by the officers for 
he clerical force in providing in the 
basement a handsome club room. fin- 
ished in mission style, with locker and 
bicycle storage rooms adjoining, and 
last, but not least, several up-to-date 
shower bath rooms, all of wh'ch wil 
be highly appreciated. 

All in all, the new addition is admir- 
ably planned, and constitutes an ideal 

wentieth century home for one of the 
most enterprising and successful com- 
panies in the business.—The Standard. 





A Correction. 








Through the generosity of the printer 
we were made to say in the article in 
last week’s issue of The Eastern Under- 
writer dealing with the properties of the 
Philadelphia Rapid Transit Company, 
that “in the Pelham barn there are zv 
miles of cars, ete.” This obviously 
should have read 2 miles. 
that the figures given for the various 
barns include the values of the cars 
located therein only, no account being 
taken of the value of 
themselves or for their 
than cars. These items, roughly speak- 
ing, would add above $100,000 in each 
case, 





Sun Fire’s Early History. 





The Sun Fire is issuing from its Lon- 
con office a limited edition of Edward 
Baumer’s work “The Early Days of the 
Sun Fire Office,” which has been writ- 
ten as @ souvenir of the Bi-Centenary 
of the company. It is a work of art and 
replete with interesting incidents in 
connection with this great old institu- 
tron, 


Be it noted | 


the buildings | 
contents other | 


John J. Martin, former superintendent | 


of agencies for the Liverpool & London | 


& Globe, and who, at the close of 1907, | 


was retired on a pension after 30 years 
of service, died at his home in Stam- 
ford, N. Y., last Saturday. 


THE EASTERN UNDERWRITER 


Referred to District Attorney. 

As soon as the printed report of the 
examination of the Phenix by t 
York Insurance Department is available, 
it will be referred to District Attorney 
Whitman, of New York, by Superin- 
tendent Hotchkiss for such action as 
he may deem best. 
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Joins Special Agency Ranks. 


A. F. O'Daniel, district secretary, at 
Allentown, Pa., has been appointed 
pecial agent of the Philadelphia Un- 

rwriters for Central Pennsylvania 

d will assume his new duties during 


+} 


he present month. 





COUNTER MAN AND SOLICITOR 


Having had 5 years experience in METROPOLITAN DISTRICT wants position 
in abdve capacities with 


LIVE WIRE LOCAL AGENCY 
Well and favorably known among brokers. 


Address ‘‘ Counterman,”’ care The Eastern Underwriter, 


105 William Street, New York 








ESTABLISHED 
1854 
Assets = = = 


THEODORE STEIN, Pres. 
THEODORE REYER, Treas. 


Surplus to Policyholders - 


German Fire Insurance Co. 
OF INDIANA 


Home Office 
INDIANAPOLIS 


Sanuary Ist, 1910 


: $618,182.90 
$248,139.22 


LORENZ SCHMIDT, Secretary 
OSCAR SCHMIDT, Asst. Secy 








PROMPT SERVICE - . ° 


WARREN M. KIMBALL & CO. 


100 WILLIAM ST., N. ¥Y. CITY, N.Y. 


SURPLUS INSURANCE 


REPRESENTING 
22 Strong American and European Stock Co’s. 
IMMEDIATE BINDERS ~- Guarantee Underwriters. 


London Lloyds 
LIBERAL COMMISSION 








MARS E. WAGAR, President 


TT 
Unearned Premiums. 
Reserve for Losses 
Accrued Taxes... 
Cash Capital ....... 
et Surplus.... ; 


Statement of January 1, 1910 


Western Reserve Insurance Co. © ¢v<land, Ohio 





ROBERT E. GOOCH, Sec’y and Treas. 





~ 71,327.14 


JNO. A. KELLY & CO., General Agents 


84 WILLIAM STREET, NEW YORK CITY 








Ready for Business about October, 1910. 
giving all information possible. Address: 


T. T. KELLY, Secretary, THE CENTRAL UNION FIRE INSURANCE CO. 
Dwight Building, Kansas City, Mo. 


The Central Union Fire Insurance Company 


(BEING ORWANIZED 


ONE MILLION DOLLARS CAPITAL 


Write at once for agency contracts, 











| THE NORTH RIVER 


INSURANCE CO. 
OF NEW YORK 


95-97-99 William Street, N. Y. City 
INCORPORATED 1822 


TOTAL ASSETS DEC. 31, 1909 
$2,189,920.00 








CRUM & FORSTER 


GENERAL AGENTS 


NORTH RIVER INSURANCE CO. BUILDING 
—_—_—_——— ASSETS 


12-31-07 


Empire City Fire Ins. Co., In 






dassau Fire Ins. Co.. Inc, 185 
P ter Cooper Fire Ins. Co \ 
hational Lumber Ins. Co., Inc J 
Writing Woodworkers and Lumber only) 
Trited States Fire Ins. Co., Inc, 1824.... 500,016 
) utchess Fire Ins. C»., Inc. 19 6..... . 538,369 
(Where not locally rep: esented) 


FOR WEW YORK CITy 
AACHEN & MUNICH FIRE INS. CO. 
ALLEMANIA FI 8 


ANIA 8. CO. 
JEFFERSON FIRE INS. CO. 








IN SURPLUS OF OLD PHENIX. 
Stock Purchases and Lack of Super- 


vision Given as Causes of the 


Trouble. 

Albany, July 5 (Special correspond- 
ence)—The report on the examination 
of the Phenix Insurance Company of 
Brooklyn has just been filed in the 
State Insurance Department. It is a 
voluminous document and is accom- 
panied by many written exhibits and 


the testimony taken by the examiners. 
Printed copies will be available within 
a few days. 

It will be recalled that, following dis- 
ecoveries of gross irregularities in the 
management of the company, Presi- 
dent Geo. P. Sheldon was summarily 
removed from office last December, 
and, on facts presented to the district 





attorney, indicted for grand larceny. 
Mr. Sheldon died before such indic:- 
ment could be pressed. Shortly there- 


after, the Phenix was merged with the 
Fidelity Fire. . 

The examination completed 
covers the transactions of the Phenix 
since the last previous examination 
which was as of June 30, 1887. It has 
been particularly searching, however, 
as to the recent years of the company’s 
existence. From such examination, the 
examiners conclude that the surplus 
of the Company on December 31, 1906, 
was actually but $286,477, thouzh re- 
ported as $1,626,477; that, though re- 
ported for 1907 as $849,461, such sur- 
plus not on'y did not exist but the cap- 
ita: was impaired to the extent of $372,- 
429 and, similarly, that though the 
company on December 31, 1908, claimed 
a surplus of $1,010,453, its capital was 
actually impaired to the extent of $126,- 
167, a difference of $1,136,620. 

The present examination was made 
as of September 30, 1909, and the ex- 
aminers find at that time a surplus 


just 


above capital of $421,200, instead of 
$1,546,648, as claimed by the company 
in its quarterly statement as of that 
date. 


The difficulties of the company seem 
to be mainly traceable to two causes: 
First, the purchase by President Shel- 
don, early in his administrati 
large blocks of the securities of the 
Council Bluffs Water Works Co., nearly 
haif of whose stock and bond 
seem to be owned by the Phenix In- 
surance Company; and, second, an ap- 
parent general want of supervision or 
examination by the State Insurance 
Department during a period of upward 
of twenty years. 

Loans Subject of Litigation. 

For the bonds and stock of the Coun- 
cil Bluffs Water Works Co. the Phenix 
paid proximately $557,000 and such 
—the water works company 

in the hands of a receiver 
are and for some time have been of 
prob‘ematical value, they being carried 
in the examiners’ statement at $112,- 
400. These securities have for many 
years passed in and out of the books 

annual 


of the Phenix at the time of its 
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a.so that the deposits made with it 
and tle Empire Trust Company were 
as collateral to such agreement. The 
matter is now in litigation. But the 
examiners s.gnificantiy point to the 
fact that one Robert Sewa.l, for some 
time president of the Council Bluffs 
Water Works Co., is probably identical 
with one Robert Sewall, who, prior to 
Mr. Sheldon’s election as president of 
the company, Was a member of the 
firm of Sewail, Pierce & She.don—the 
Pierce of such firm shortly thereafter 


becoming Superintendent of Insurance | 
of New York. They also state that Mr. | 


Sheldon for many years was the treas- 
urer of the water works company. Not 
only was the purchase by the insurance 
company of the water works company 
securit.es largely responsible for the 
juggiing of the books and for repeated 
false annual statements, but many 
Others of the criticised transactions 
seem to be traceable to such purchases. 
Violate Insurance Law. 

It is already well known that the 
Phenix not only through the adminis- 
tration of Mr. Pierce, from 13591 to 
1s97, but until the recent examination, 


practicaily received no at.ention from 
the Insurance Department. Aliso that, 
during such period, large collateral 


loans were made by such company to 
Superintendent Pierce and certain depu- 
ties and examiners then connected with 
the department. The report brings out 
the fact that ail of these loans were ul- 
timately paid; though, as it states, even 
granting that the credit of $15,000 for 
counsel fees allowed Mr. Pierce after 
he retired is valid, the small amount 
of interest paid by him on his loan 
really resulted in a loss of upward.of 
$15,000 to the company. They also note 
fact that, not only during but after 
Pierce’s incumbency, his loan was 
paid up and taken on again every six 


months when department statements 
were due, so that it never appeared 
thereon. 

The examiners also suggest that 
these transactions were a vio.ation of 
rar. 7 of the insurance law, which 
then, as now, prohibited any gift or 


credit, on any pretense wha‘ever, from 
a company examination to 
the superintendent or any clerk or 
employe of the insurance department, 
Stress is also laid upon the numerous 
false statements made by the officers 
of the company; it appearing that all 
of the statements for the past decade 
or more have been knowingly false 
It is expected that the facts developed 
by the report as to the falsi‘'y of the 
company’s statements will be brought 
to the attention of the district attorney 
of New York County. 
Charge Policy of Deception. 

Among the new matters brought out 
yy the report 


(1) That all 


subject to 


are: 

dividends declared since 
ast the losses incident to the San 
isco conflagration have been so 
lared upon erroneous figures; a con- 
dition of impairment, rather than of 
surplus, having existed during most of 
this time. 

(2) A deception, to the extent of 
about $1,000,000 practiced upon the de- 
t by the company in stating 

losses at San Francisco. 

(3) The carrying of a special account 

connection with such lapses, that 
the department—-and even the directors 

tk company—might be deceived. 
rcchase of the company’s 
stock with its own funds; and a num- 
ber of peculiar and questionable tran- 





partmen 





sactions at the Chicago agency, par- 
ticularly in connection with the sub- 
agency at San Francisco, which re- 


sulted in the ultimate falsification of 
the books and seemingly a considerab!e 
loss to the company. 
Sheldon Loans. 
A number of other matters wor'hy 
of comment are also brought out. 





Among them being large co lateral 
oans made to President Sheldon, in 
violation of law; investments of a 
questionable character made by him and 
asquiesced in by his finance commit- 

among them a purchase of the 


bonds and stock of the Sheldon Marble 


Co., which resulted in a loss of $26,000 | 
and as to which and other similar | 
loans the examiners state: “The presi- 
dent either had a special interest, aside | 
from the company he represented, or 
was distinctly negligent in not exercis- | 
ing proper care”; as well as certain! 
transactions with Fiske & Robinson, 
and Carter, Wilder & Co., both in con- 
nection with the manipulation of the 
insurance company’s assets and also 
with the personal deals of Mr. Shel- 
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REMOVAL NOTICE 
On May First 


Fred S. James & Co. 


Removed from their former 
quarters to spacious offices in 
the new Unde:writers Building 


Nos. 123-133 William St, 
New York City 





where increased facilities 
are had for promptly and 
efficiently serving the needs of 
brokers. 











BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1910 
EE ais:s rach week keene aOR $1,556,740.94 
654,302.33 
HON. GEO. A. COX, President 
W. R. BROCK & JOHN HOSKIN, K. C., LL. D, 
jice-Presidents 


W B. MEIKLE, Gen. Mer. 
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84 WILLIAM STREET 


INSURANCE 


UFFEY 


NEW YORK 








Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 

United States Branch, 100 William Street, New York 

ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able te meet its every obligation, and prompt and liberal in doing so 


MORRIS L, DUNCAN, U. S. Manager 








A. P. WATSON, President 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 


C. H. ECKFORD, General Manager 
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105 WILLIAM STREET, NEW YORK 


Managers Accident and Health Department 
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for New Jersey 


Assets over $18,000,0U0. 
Board of any public conveyance. 
SEE OUR NEW SAMPLE PULICY. 


PACIFIC MUTUAL INDEMNITY 


All losses adjusted and paid through our office 








PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 


Incorporated 1868 


Third oldest American Company writing Accident and Health Insurance. 
Stockholders’ 
Indemnity Clause includes while on the Platform, Steps and Running- 


and Dentists receive all benefits of preferred risk without extra charge. 


Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York . ity. 


Assets Over $18,000,000 


Liability unlimited. Double 
Physicians, Surgeons, Undertakers 


NONE BETTER. 
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don, some of which resulted in the 
indictment of the latter. 

The report indicates that Vice-Presi- 
dent Ingraham and Secretary Koster, 
as well as the iatter’s predecessor, Sec- 
retary Wright, now deceased, were for 
years fully cognizant of the transac- 
tions of President Sheldon, yet, aside 
from protests from time to time, did 
not inform the directors of the com- 
pany of what was going on; but in- 
stead, cont’nued to draw their comfor- 
table salaries, and thus connived at 
President Sheldon’s misdeeds. 

Directors in Name Only. 

Further, the report emphasizes the 
statement, frequently made, that direc- 
tors of corporations too often do not 
direct. It says: “The testimony taken 
at such examinations clearly indicates 
that the Phenix Insurance Company 
was a one-man concern, directed in its 
policy by its president, and whose di- 
rectors, Other officers and _ general 
agen s were under his complete dom- 
ination. * * * Even though the of- 
ficers failed to properly advise the 
poard of the continuing irregularities, 
such fact can to no extent be consider- 
ed a valid excuse for the nonperform- 
ance of the duties of such board as ex- 
pressed in the charter. It would appear 
that the directors took full advantage 
of the provisions of Par. 13 of the 
amended charter, in delegating to com- 
mittees and to the president power to 
transact much of the most important 
business of the company. This whole- 
sale delega‘ion of power, without prop- 
er supervision or subsequent exami- 
nation of the manner in which the 
duties of the president and the various 
-ommittees were performed, operating 


to the detriment of the company. If 
proper supervision and examination 
had been exercised, the condition of 


the company and the irregular practices 
would not have gone unnoticed for su 
long a period of time.” 

The names of the directors of the 
ompany during the whole period cov- 


ered by the examination are set out 
in the report; the directors for 1909 
b x» Geo. P. She don, W. J. Logan, 


John Cartledge, Geo. M. Hard, George 


Ingraham, E. C. Converse, F. J. Logan, 
B. J. Greenhut and Chas. F. Koster. 

The report also refers to the activi- 
ties of President Sheldon in promoting 
and retarding legislation, particularly 


through his agent Wm. H. Buck’ey, 
whose correspondence with Mr. Shel- 
don furnished the bas’s for the recent 
investigation conducted by the Insur- 
ance Department. 

New Jersey Agency Appointments. 
Allemannia.—H. H. Sharp,Camden; A. 
Collier, Paterson: C. S. Story, Haw- 
thorne. Ben Franklin—A. Collier, 
Paterson; D. H. Sharp, Camden; C. S. 
Story, Hawthorne. Boston.—Marve!l & 
Hartman, Phillipsburg; W. J. Norton, 
Hightstown. Commonwealth. N. Y.— 
irickson & Stout, Red Bank. 
Cooper.—H. L. Whyman, W. L. Rehill, 
Elizabeth; R. F. Warren, J. L. Brown, 
Paterson. Fire Association.—L. R. 
Pinkel, Sussex. Franklin, D. C.—J. J. 
serry, Newark; W. F. McDermott, 
Paterson. German-American.—D.__R. 
Ackerman, Paterson; L. Steinmeyer & 
Son, Sea Isle City. WHartford.—Daub & 
Schwinn, East Orange; Campbell & 
Cooper, Clifton: H. McCormick, Belle- 
ville. Humboldt.—A. Collicr, Paterson; 
D. H. Sharp, Camden; C. S. Story, Haw- 
thorne. Jefferson—I. Bjornstad, Red 
Ban Monongohela.—F. A. Jackson, 
Millington. New Hampshire.—E.  L. 
Brown, I. Alpern, W. W. Pierce, E. 
R. Pieree, Perth Amboy. North British 
& Mercantile, Eng.—J. M. Byme Co., 
Newark, J. T. Magee, Camden; M. 
Meyniham, Dunellen. Northern, Eng.— 


te 





Enpire Realty Co., Orange. Pelican.— 
G. Agreen, Perth Amboy, Phoenix, 
Conn.—Empire Realty Co., Orange. 


Queen City.— i. E. Davenport, Newark; 
Vv. B. Ward,Elizabeth. Stuyvesant.—F.B. 
Hughes, Passaic; J. W. Searing, Morris- 
town. Sun, Eng.—N. Warman, Little 
Falls. Teutonia, Pa.—D. A. Sharp, 
Camden; A. Collier, Paterson; C. S. 
Story, Hawthorne. United Firemens.— 
O. Wiener & Son, Newark. William 
Penn.—W. B. Ward, Elizabeth. 
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LATEST LEGAL DECISIONS. 
By Insurance Green Bag of Chicago. 


Subrogation Under Mortgagee Clause. 
Refusal to Make Proof of Loss Does not 
Avoid Insurance.—Hoppel executed a} 
mortgage on his property and on the 
same day made a conveyance to Choi- 
sel by warranty deed. The latter took | 
out two insurance policies and deliver- | 
ed them to the trustee in the mort- 
gage. They contained the _ usual | 
“mortgagee clause rider” and provided | 
that the property should at a'l| 
times be kept insured with the} 
henefits running to the trustee. Subse- 
quently Choisel conveyed the property 
by warranty deed to Williams and his 
wife. The policies were transferred to | 
the purchasers with the consent of the | 
company. The new owners executed a 
mortgage subject to the first mortgage | 
above mentioned. They failed to pay | 
under the terms thereof, and the prop- 
erty was foreclosed by public sale and 
sold to the highest bidder. Under the 
second mortgage, Loewenstein, the 
owner of the notes of the second mort- | 
gage bid the property in. Prior to this | 
sale, the building was destroyed by fire. 


There was another policy on the house- 
hoid furniture which was adjusted. The 
owners of the property finding they had 
no equity in the property on account of | 
the first mortgage determined to make 
ne proofs of joss. The companies which 
issued the first two policies paid the 
fuil amount of the policies and took an 
assignment of the mortgage and notes 
under the terms of the subrogation 
clause. Loewenstein brought suit to 
aniet the title on the ground that mort- 
gage notes had been paid and the mort- 
gage should be discharged. The com- 
panies filed a cross bil! to foreclose th« 
mortgage. The lower court sustained 
the contention of the companies but 
this judgment was reversed and _ re- 
manded by the Supreme Court of Mis- 
souri, with directions to enter judgment 
for Loewenstein and to dismiss th: 
cross bill. The court say in part: 
“When the insurance companies, | 
without suit pay the mortgage debt (as 
they have done in this cae) take from 
the mortgagee an assignment of the} 
notes and deed of trust, the mortgazor 
may maintain a suit in equity, against 
them, not on the policies, and not in| 
their capacity of underwriters, but in 
their capacity as assignees and ho'ders | 
of the securities under their assignment 
from the mortgagee, and comnel them} 
to cancel the securities and c’ear the} 
record.* * * QLowenstein is not claim- 
ing anything under the policies; he ‘s 
merely asking to have a mortgage that 
was an incumbrance on his land, but 
which has’ been paid by those whose 
obligation it was to pay it, cancelled 
Even a vendee under Lowenstein wou'd 
have the right to have an unlawful in- 
cumbrance removed from his t't'e.” 
The dissenting opinion, of Lamm, J. | 
is of special interest. He says in part: 
“Here are three peope en‘ering into 
a solemn con‘ract to the effect thatina 
certain contingency, one of the parties 


might be subrogated to certain rizhts| 
in certain securities. * * * These 
mortgagee clauses aid business; they fa- 


cilitate the investment of money, tend 
to lower the rate of interest, and mee‘ 
a business want. Therefore, while in- 
surance policies should be liberally con- 
strued in the interest of the insured, | 
yet we have no call to ignore or over | 
come the plain meaning of the con-| 
tract words, but should enforce the 
contract as written.” 

Lowenstein v. Queen Ins. Co. 127 S.} 
W. Rep. 72. | 

= . > o 

Words, “Usual Short Rate” Defined. | 
Terms of Cancellation by Insured, Up- 
held.—A policy was written forthe term 
of 5 years. The premium was $95.00; | 
$19.00 was paid in cash at the time; 
the balance taken in a note payable in | 
four annual installments of $19.00 each. 
At the end of the first year, insured 


cancelled under the following clause: 
“the insured may also cancel when the 
premium or note or obligation given for 
such premium has been actually and 
fully paid in cash, in which case the 
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Louis Schlesinger 


Union Bldg., Newark, N. J- 
FIRE INSURANCE 


—REPRESENTING— 


Glens Falis Albany 

Buffalo German Dixie Fire 

Security Ins, Co. of No. Am. 
(of New Haven) 


——FOR— 
NEWARK and ESSEX CO. 


Exceptional Binding Facilities for New York 
rokers. Phone our Expense 


0. 0. LAUCKNER INSURANCE AGENCY 


57-59 William St. 355 Palisade Ave. 81 River ™. 
N. Y. City Jersey City Hoboken 


FIRE INSURANCE 


New Jersey writing agents for twelve of the 
leading companies, including 
Westchester Aachen & Munich 
Niagara St. Paul F. & M. 

Springfield F. & M. Teutonia 
Firemans (of N. J.) Central National 


New Jersey Lines Bound in New York Office 


LeROY P. GREGORY 
General Mer. 


L. KRETSCHMANN 
Mgr. N. J. Dept. 











SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 











ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








Commercial Union Assurance Company 
(Limited ) 
OF LONDON 


PINE AND WILLIAM STS., 


NEW YORK CiTy | 


Fire Insurance Special Agent Wanted 
A good-sized company desires applications 
from reputable local agents in various parts 
of the country, who believe they are adapt- 
ed to field work. Give full information as 
to age, length of time in the insurance busi- 
ness, etc. Correspondence confidential. 

Address 210 Onondaga Ave., Syracuse. WN. Y. 








H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. b. 


Representing Eighteen Leading 
Fire Companies 





for 
Atlantic City and Vicinity 
Have desirable opening for 
another strong company. 
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and assure careful at- 


tention interests. 


W. C. FARRAR & CO. 


General Agents 
GERKE BUILDING 


Cincinnati, O. 
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LOUIS SHERWOOD 


REPRESENTING 

Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 
EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 





TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE CO. OF NEW JERSEY 
ST. PAUL FIRE AND MARINE INS. CO. 
OF MINN. 

80 WILLIAM ST., NEW YORK CITY 











Hockstein, Regen & Co. 


NEW JERSEY AGENCY 
REPRESENTING 


PITTSBURGH UNDERWRITERS | 
FRANKLIN FIRE INS. CO., PA. 


OFFICE: 
76 WILLIAM STREET 
NEW YORK CITY 
TEL. JOHN 1278 








PERCY B. DUTTON 
FIRE UNDERWRITER 
ROCHESTER} sxe Manager 
HUMBOLDT of PENNA. 


TEUTONIA of PENNA. 
COOPER of OHIO 


























HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 
Excess Lines handled anywhere. Good 
connections at Lloyds, London 
CORRESPONDENCE SOLICITED. 


JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. BOSTON, MASS, 








NEW YORK 
LONDON 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 


TORONTO 
CHICAGO 
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“The Markham Way” 
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OF ST. LOUIS 
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company shall retain the expense of 
wriiing, procuring the risk, and the 
usual short rates from the date of the 
policy up to the date it is received for 
such cancellation.” 

The insured had sent the policy to 
the home office for cancellation, but the 
company returned the policy, calling at- 
tention to the aforesaid clause. In due 
time, it brought suit for the premium 
installments and obtained judgment. 
The insured defended on the ground 
that no installments were due, the pol- 
icy having been cancelled. In affirming 
the judgment of the lower courts in fa- 
vor of the company ‘the Kansas City 
Court of Appeals, Mo., say in part: 

“The conditions of cancellation were 
doubtless for the purpose of preventing 
an unjust advantaze being taken of 
the insurer. It is well known that con- 
tracts of insurance may be had for a 
long term for a much less proportionate 
rate than for a short term. In this 
case the yearly premium for a five-year 
term was $19, and it was shown that 
for a single year terms the premium 
would have been $28.50, which, at the 
rate, would be $142.50 for five years, 
taken in single years; whereas, the en- 
t're five-year term in this case was giv- 
en for $95. The effect of allowing the 
assured to cancel his policy covering 
a solid term of five years, after it had 
run, say one year, by paying one-fifth 
of the sum charged for the whole term, 
would give him insurance for a short 
term at the same rate charged for a 
long term, and is too unreasonable to 
be seriously considered. And it is to be 
inferred that this would not be insis- 
ted upon here but for what is said t 
be an infirmity in the contract itsel 

set out, in providing that the 
rate to be charged in case of cancel- 
lation would be the usual short rate,” 
and in plaintiff not showing what was 
the rate. The usual short rate was cor- 
rectly interpreted by the court as “the 
customary rates charged for insuring 


Oo 
¢ 
Ay 


as above 









like property, in a like amount, for 
orizinal short-term insurance,” whichin 
this case was shown to be $28.50. * * * 

“After due consideration of the points 
and suggestions in defendant's briefs, 
in connection with the oral arguments, 


we have concluded that the judgment 


of the learned trial judge was manifest- 
ly for the right party, and it is af- 
fir d. All concur.” 

Home Ins. Co. v. Hamilton 128 S. W. 
Rep. 273. 


Suit not Premature Upon Failure of 
Arbitrators to fix Amount of Loss.—In- 








sured claimed lo f $2,000, full 
Amour po O 1] and machin- 
ery. The company clail he loss wa 
ot more than about $1,600. The arbi- 
trators ! failed to 
agree 1por . Thereupon, 
suit was im! rought which 
he company contended premature 
The case was tried without a jury, re- 
sulting in judgment for th ured of 
$1 920 8, Ww hich was affirn ] by th 
Cou of Appeals, Kentuc ving ir 
‘The fire « irred on I I 1 
Che con was at Oo ! fied and 
set on foot its own in 1. AD 
pellee was demanding that somethinz 
be done, and plainly notified appe'lant 
that suit would be filed if t! matter 
not led or adjust 
The 60 da allowed or 





far as the record shows, 
appellant within the 60 days. Suit was 
not filed until May 18th. But it is ar- 
gued by appellant that in computing 
this time we should begin with the date 
upon which the arbitrators filed their 
report, about May 12th. To accept this 
idea would be to give to appel'ant more 








than five months’ time within which to 
adjust the loss after proof of loss had 
been waived. Why it should be thus 
favored is not made clear, and, in ] 


of the opinior ft ) t in Hartford 
Fire Ins. Co. \ Asher, 100 S. W. 233, 
20 Ky. Law Rep. 1053 we must hold 


that the 60 days allowed for settlement 


before the suit can be brought must 


be computed from the date upon which 
proofs of loss are furnished, and not 
from the date of attempted arbitration.” 
The trial judge was of opinion that 
the attempted arbitration was a nullity 
necause the arbitrators failed to con- 
form their finding to the articles of 
azreement, in that they did not find 
or state in their report the value of 
the goods destroyed. The policy pro- 
vided that appellant was liable only for 
three-fourths of the actual value of the 
goods destroyed, and it therefore be- 
came of primary importance, in deter- 
mining what it should be liable for, 
to know the sound value of the ma- 
chinery destroyed. The evidence of one 
o1 the arbitrators shows conclusively 
that they did not regard the actual or 
sound value of the goods of any impor- 
tance so long as they found the total 
loss in excess of the total insurance. 
They either disregarded or overlooked 
the fact that the company was only 
iable for three-fourths of the sound 
value, and, as this was not determined, 
the purpose of the arbitration failed, 
and the judge did not err in disregarding 
it. On the whole case we are of the 
opinion that the conclusion reached by 
the judge satisfied the ends of justice. 
The judgment is affirmed. 
Globe & Rutgers Ins. Co. vs. Johnson 
127 S. W. Rep. 765. 
= * e 
Divorce Decree Dispossessing Insured 
Leaves Him Still Sole and Uncondition- 
al Ownership, in Arkansas.—A_ shor't 
t'me prior to the date of policies on 
lvelling and household goods, the wife 
f insured obtained a decree of 
livorce, and as part of the aili- 
ony allowed, the court gave her 
yossession of the dwelling and the 
roods for her and her minor chil- 
\ren’s use indefinitely, and that in 
case the property was sold, it should be 
lisposed of on terms satisfactory to 
both parties, ete. The loss occurred 
vhile the woman was in possession. No 
vritten application was made by insur- 
ed. The company denied liability under 
the “sole and unconditional ownership” 
clause, The tower court gave judgment 
for the company which the Supreme 
Ccurt of Arkansas reversed and reman- 
led saying in part: 


“Did that decree divest any part of 
appellant’s title to or interest in the 
property, so that he was no longer the 
unconditional and sole owner thereof 
within the meaning of the insurance 
policies? The statutes of this state pro- 
vided that where a final judgment for 
divorce is rendered in favor of a wife. 
she ‘shall be entitled to one-third of 
the husband’s property absolutely, ana 
one-third of a’l the lands whereof her 
husband was seized of an estate of in- 
heritance at any time during the mar- 
riaze for her life, unless the same shall 
have been relinauished by her in legal 
form, and every such final order or 
judgment shall designate the specific 
property both real and personal to which 
such wife is entitled’ * * * 


“Now it is seen from an 


of the decree that the court did not 
‘designate the specific pronerty, both 
real and personal,’ to which the wife 


was entitled, nor did it order a sale 
of the property for division. The effect 
of the decree, both as to the persona! 
property and real estate, was merely 
to award the possession thereof tempo- 
rarily to the wife, reserving the ques- 
tion of division or of a designation of 
the wife’s portion for future determina- 
tion 
part of anpellant’s title to the property, 
nor to diminish his interest therein 
The fact that possession was tempo- 
rarily awarded to appellant’s wife did 
not affect his title to the property, and 
notwithstanding that award, he con- 
tinued to be the sole and unconditiona! 
owner of the pronerty within the mean- 
ing of the policies. The condition 
named in the policies do not refer to 
possession, but to title and ownership.” 

Reversed and remanded 

Hix vs. Sun 
W. Rep. 737. 


97 
127 


"2 


Insurance Co, 


THE EASTERN UNDERWRITER 


inspection 


It did not purport to divest any | 











July 7, 1910, 





THE UNLUCKY “23.” 
Hoodoo Number Proves Jonah to Mem- 
bers of Southeastern Underwriters 
Association. 








President Dan B. Harris, General 
Manager A. B. Andrews, and twenty-one 
members of the Southeastern Under- 
writers’ Association were convicted last 
Wednesday in a magistrate’s court at 
Newport News, Va., of unlawfully con- 
spiring to control insurance rates of this 
city, and were fined $500 each. The 
cases were appealed. 

The convictions are the outgrowth of 
the association’s act in raising fire in- 
surance rates 10 per cent. to meet a 
license tax increase of 3% per cent., 
levied by the City Council. The court 
held that the increases in rates were re- 
taliatory, and demonstrated the power 
of the association to penalize any city 
in the State if the tax was considered 
too heavy. 

The cases will come up on appeal in 
the corporation court next September. 


SECURES LOCAL AGENCY. 





A. W. Haight Purchases Desirable Con- 
nection at Syracuse. 





A. W. Haight, former secretary of 
the Calumet, of Chicago, and more 
recently (until July 1) manager of its 
Eastern Department with headquarters 
in New York, has purchased a substan- 
tial interest in the Syracuse (N. Y.) 
agency of Murphy & Steinbicker, which 








a 


firm was dissolved June 30, its successor 
being Steinbicker & Haight. 

The companies represented are as fol- 
lows: Hamburg-Bremen, Ins. Co, of 
North America, Milwaukee Mechanics 
New York Underwriters Agency, Newark. 
Reliance, Rhode Island, New Brunswick. 

(Mr. Haight is negotiating for a con- 
nection which will add very materially 
to the writing facilities of the agency 
and place it well among the big up- 
State offices. 





‘‘The Leading Fire Insurance Company 
of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries, 

A. N. Williams, E. 8. Allen, 

E. J. Sloan, Guy E. Beardsley 

W. F. Whittelsey, Jr., ‘‘ Marine” 





WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Onle 





i0O0 WILLIAM STREET - - - - 


New York 








Northern Assurance Co., ita: 
OF LONDON, ENG. 
U. S. Statement as of Jan. 1, 1909 
Admitted Cash Assets......... $4,801,566 
All Liabilities, incl. Reserves . 3,075,917 


Net Surplus in U. S...... “$1, 725,639 





Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York 


GEORGE W. BABB, Manager 
T. A. RALSTON, Sub-Manager 





UEEN 


Ins. Co. of America, 
VEW YOPX. 











New York New Jersey 


EDWARD 





GENERAL AGENCY OF 


45 Cedar St., New York 
Cc. B. G. GAILLARD, Sup’t of Agencies 


Representing Dixie, Peoples National, Central National, Ins. Co. of 
the State of Illinois, Metropolitan, Equity and County 
Fire Insurance Companies. 


Excellent reinsurance facilities. 
All losses adjusted and paid by us. 


Pennsylvania New England 


FE. HALL 


No overhead writing. 
Five special agents. 
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ENFORCED SEPARATION. 


Middle Department Goes Further Than 
New Association Which Succeeds 
Eastern Union. 


Under date of July 4, the Middle De- 
partment Association submitted a bulle- 
tin to its members relative to ‘“Separa- 
tion” which is to be acted upon at the 
July meetinZ, and which if adopted will 
be more stringent and to the point than 
the rule adopted by the new Fire Un- 
derwriters Association. The bulletin is 
as follows: 

“Separation.—In all territory except 
the State of New Jersey, the members 
of this Association shall require of each 
agent full compliance with the rules 
and regulations of this Association for 
all companies, associations or organi- 
zations represented in the agency, ex- 
cept mutual companies issuing mutual 
policies and in the event of their fail- 
ure to do so the members of this asso- 
ciation shall when not in conflict with 
the law, withdraw the companies which 
they represent from said agency.” 

It will be recalled that the rule adop- 
ted by the new association leaves it 
optional with the executive committee 
to enforce separation or not, the cir- 
cumstances governing in each case. 





CUNNINGHAMETTES. 


{n the current number of Glens Falls 
Now and Then, Col. J. L. Cunningham, 
hands out some strong chuncks of wis- 
dom in brief paragraphs, as will be 
noted by the following: 

Aspiration plus Perspiration equals 
Inspiration. 

Why try to save trouble when it is 
so easy to borrow it? 

Some contract bad habits, and others 
expand them. 

It is better to work without plan than 
to plan without work. 
Success comes in 

can'ts. 

The sense-impairment of most foolish 
people is made up by a talk-surplus. 

The first requisite of a good agency 

a good company. 

To whatever extent a competitor an- 
nuys you, to that extent you are subject 
to him. 

It is better to have solicited and lost 
a risk than never to have solicited at 
all—sometimes much better to have 
lost. 

A good resolution is usually strong- 
est at its birth. 

Some put their trust in riches, with 


cans; failure in 


petter returns when they put their 
riches in trusts. 

Mere persistence often makes a 
larger monthly report than inactive 
ability. 


One feature of amiability is keeping 
your troubles to yourself. 

It is better to talk yourself up than 
to talk others down. 

When an adjuster’s judgment is pit- 
ted against a woman’s tears, the proof 
‘f loss is likely to be “soaked” with 
he tears. 

A clock-watcher and whistle-listener 
has too much side-line business. 

A man of many parts must get him- 
self together 10 make his agency a suc- 
cess. 

Cultivate an intimacy with your con- 
science. 





Signature not Withdrawn. 
Secretary James Marshall of the 
Northern Insurance Company of New 
York, says there is nothing to the report 
as to his company withdrawing its 
signature to the agreement of the new 
Fire Underwriters Association. 


No Philadelphia Appointment. 








The Gray-Mandeville Co., general 
agents of the Commercial Casualty Co. 
of Newark, have made no agency ap- 
pointment for Philadelphia, notwith- 
——— printed statements to the con- 
Tary. 
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CASUALTY AND 


SURETY HAPPENINGS 








VOTE FOR LIQUIDATION 


OF ENTERPRISE CASUALTY CO. 


Court Issues Restraining Order Pro- 
venting Increase of Capital— 
Charges Filed. 


A storm seems to have swept over 
the affairs of the Enterprise Casualty 
Company, in process of formation at 
Philadelphia, which bids fair to end in 
liquidation. Under charges of irregu.ari- 
ties, filed by T. Coleman Dupont, Alexis 
I. Dupont, W. Windor Laird, H. F. 
Brown and E. G. Buckner, all of Wil- 
mington, Judge Holland in the United 
States Circuit Court at Philadelphia on 
Tuesday issued a temporary injunction 
restraining the officers and stockholders 
from holding a scheduled meeting and 
also from disposing of any of the as- 
sets of the company. The court also an- 
nounced a meeting for yesterday after- 
noon at which the advisability of ap- 
pointing a receiver will be considered. 

In the bill upon which the petition 
was based, the complainants declare 
that they bought the shares upon the 
representation of an authorized agent 
of the company, to the effect that its 
capital stock was $2,000,000 and that 
it had contracts to write insurance 
amounting to $1,000,000 in premiums. 
This taey brand as a misrepresentation 
on the ground that, while the company 
was incorporated under the laws of 
Pennsylvania in April 14, 1909, it was 
not authorized to write insurance until 
April 14 of this year. 

They declare that the officers later 
represented the company as having a 
capital stock of $1,000,000, with a re- 
serve fund of $500,000; that at the time 
the stock was purchased by the com- 
plainants, between February and May 
of this year, there had been more than 
$800,000 received in subscriptionS for 
«tock and $1,000,000 in policies had al- 
ready been issued, and that a number 
of prominent Philadelphians were named 
as being on the board of directors. All 
of the representations the complainants 
assert were false. 

It is also charged that L. V. Gilliam, 
a former treasurer of the company, was 
$23,000 short in his accounts, and that 
the business had been subjected to ex- 
travagant expenditures of money. In 
addition to these it is said that the com- 
pany had sold 17,000 more shares than 
it had a right to sell. 

The Enterprise Casualty was incorpo- 
rated some two or three years ago, the 
aunounced intention of its promoter, 
L. V. Gilliam, being to make it one 
of the largest in the casualty field. Re- 
cently he was confined to his home on 
account of illness and he contends that 
parties adverse to the general welfare 
of the company sought to take con- 
trol of it during his enforced absence. 


WORKMEN’S COMPENSATION. 
Gov. Harmon of Ohio Appoints Commis- 
sion to Study System in Eng- 
land and Germany. 


Governor Harmon has appointed the 
commission, authorized at the last ses- 
sion of the Ohio Legislature, which is 
to report to the next General Assembly 
on the advisability of substituting for 
the present proportionate risk law the 
British employers’ compensation act. 
in the way of liability insurance. The 
commissioners, who are to study this 
question exhaustively, are: William J 
Rohr, Cincinnati, printer; William Win- 
ans, Galion, railroad conductor; J. P 
Smith, Cleveland, master horseshoer; 
George W. Parks, Springfield, superin 
tendent American Seeding Machine Com- 
pany; J. Harrington Boyd, Cleveland, 
attorney. The Governor conformed to 


the provisions of the joint resolution 


that the commission should consist of 
two representatives of employers, two of 
employes and one lawyer. Smith for- 
merly was a member of the Legislature. 
The commission is authorized to make 
a trip to England and Germany to study 
the European system of a schedule of 
compensation for each kind of injury 
to a workman, regardless of the ques- 
tion of contributory negligence. James 
R. Garfield will ask the Republican 
State Convention, which will be held 
this month, to declare for this system, 
as exemplified in the British compensa- 
tion act. 





WITH U. S. CASUALTY. 
F. H. Kingsbury Leaves Pennsylvania 
Casualty to Join Forces With 
New York Company. 


To become executive superintendent 
of the United States Casualty Co., F. 
H. Kingsbury has resigned as secretary 
and director of the Pennsylvania 
Casualty Company. In his new con- 
nection, he will have charge of the lia- 
bility branch of the company’s business 

Mr. Kingsbury was one of the organ- 
izers of the Pennsylvania Casualty, hav- 
ing been continuously with that insti- 
tution. He is well and _ favorably 
known throughout the field and has an 
excellent knowledge of the 
business and field conditions. 

He served for two years on the exe- 
cutive committee of the Liability In- 
surance Association, one year on the 
executive committee of the Board 
Casualty and Surety Underwriters, a 
post he still holds in addition to being 
its secretary. 

The decision of the frate: 
that President Lott has sec 
able lieutenant. 


casuaity 








HOME OFFICE MANAGER. 
E. G. Letzkus Heads. Liability Depart- 
ment of Philadelphia Casualty 
Company. 


Following considerable experience in 
local agency and field work, sup- 
plemented by some six months’ service 
in the home office, E. G. Letzkus has 
been appointed manager of the liability 
department of the Philadelphia Cas- 
ualty Company. 

Practically his entire insurance 
career has been with the company, with 
which he is now identified, and for sev- 
eral years he was its branch manager 
in New York City. 


Building Gains During May. 


In its compilation of the building 
business in all parts of the country, the 
American Contractor of New York, 
shows an aggregate loss of seventeen 
per cent. in the operations for May, 1910, 
as compared with May, 1909. The 
greatest losses took place in the large 
centers like New York, Chicago and 
Philadelphia. Scranton shows a large 
loss. 

The two cities having the greatest in- 
creases in building operations are Bir- 
mingham, Ala., and Wilkes-Barre. Bir- 
mingham shows a gain of 199 per cent. 
Wilkes-Barre comes second with a gain 
of 175 per cent. over the month of May 
a year ago. 


For Filing Standard Forms. 


The New York Insurance Department 
has notified casualty companies doing 
business in that State to file proposed 
standard accident and health policies 
not later than August 15. The work of 
approval, which will require about a 
month, will be in charge of John 8S. An- 
drews. 


RATE SITUATION COMPLICATED. 
Norris Liability Law Puzzles Insurance 
Men in Ohio—Great Develop- 
ment in Business. 


Central Ohio liability insurance men 
are still at sea as regards the amount 
of increase in rates to result from the 
enactment, last winter, of the Norris 
law. A commit‘ee of the companies is 
wrestling with the problem, but no one 
seems to know when its report will be 
ready or what the substance will be. 
As viewed by Columbus liability men, 
the new liability laws in Ohio and New 
York appear only to require proof 
of employment and of injury to enable 
recovery, and in addition, in this State, 
the amount which may be recovered 
from the employer in the event of death 
of a head of a family is raised from 
$5,000 to $12,000. These changes make 
a new situation from that when con- 
tributory negligence was permitted to 
be used as a defense, as the result of 
which most of the Columbus azents ex- 
pect rates will be advanced from 100 
to 200 per cent. on many lines of this 
insurance. As an instance, coal com- 
panies have been getting their liability 
insurance on a rate of about 50 cents 
on the $1,000 of wages paid, but when 
the new schedule is completed, this risk 
is expected to be rated at $1.50 a $1,000. 
Ohio employers have been using liabil- 
ity insurance for a quarter of a century, 
but it is only within a few years that 
the business has grown to great pro- 
portions. Now practically all employers 


of labor, contractors and many o‘hers, 
carry it. Some of these can figure the 
additiona! cost into the cost of their 
products, but the coal operators and 


some others cannot do this, as they 
must compete with similar lines of busi- 
i ther States where such strin- 
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OPENS INDEPENDENT OFFICE. 
Samuel B. Brewster Resigns 
Empire State Surety to Form 
Newark Agency. 


from 


With a desire to establi 
agency in the city of Newarl 
B. Brewster, for 10 years witl t 
Indemnity Company and for the past 
few months at the home office of the 
Empire State Surety, resigned the lat- 
ter connection yesterda) 


















Mr. Brew Ss v sed cas 
ualty ur a from th ) 
office vie fortunate i 
ing able this by a ) 
ongh knowledge of field conditions 
That he will build up a g agenc 
in “Manhattan’s suburb” none of his 





many frie 


Discontinues Arrangement. 

The Commercial Casualty Co. of New 
irk, through Gray-Mandeville Co., their 
general agents for New sey 
continued the arr: 
vith broker represer 
Automobile and Mot 
to placing automobile 
after they will ref 
ness from him se 
of the club, on wh 
mission has been 
them to secure a lower rate 





















Aiding the Brokers. 
The Aetna Life has 
tive brochure, descrit 

lity policy 

sons why a man should protect his i 
come by carrying this form of insur- 
ance. In addressing the brokers of this 
city, Manager Phelan, of the New York 
office, says: 





ing its $10,000 
giving substantial rea- 





“If you will send this brochure to a 
man who can afford to pay that m 
money, we have found by experience 
recently that the attractive manner in 
which this subject is presented leads, 
in the majority of cases, to an order for 
a policy.” 
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LIABILITY LAW AMBIGUOUS 


MANAGERS .FEAR NEW STATUTE. 
Meet Again to Discuss Workmens Com- 
pensation—Liability Conference 
Also Investigating. 








The liability companies which have 
been conferring recently on different 
phases of the business that seemed to 
demand conserted action, held another 
meeting yesterday, at the offices of the 
United States Casualty Company. Since 
he passage ef the Wainwright bills in 
New York, and the Norris measure in 
Ohio, the companies have been devot- 
ng most of their attention at these 
gatherings to a consideration of the 
effect the new laws will have on lia- 
bility business in those cities. 

Ambiguous They Think. 

fhe liability managers are of the 
opinion that both of these laws will 
prove to be very ambiguous when put 
mens compensation law of New York 
aims to make compulsory the payment 
of compensation to workmen injured in 
a few occupations. But the liability 
men foresee that if an employer who 
coes not ordinarily engage in any of 
the businesses named, should find it 
necessary in the course of his work to 
undertake, say, tunnelling or scaffolding 
cven on a small seale, he mav com< 
under the compulsory law. 

Attention has been called to the pop- 
ular mistaken idea concerning these re- 
cent laws and workmens compensation 
in general. The enactment of these an4d 
similar measures has no bearing upon 
the liability insurance companies. The 
burden of caring for injured workers 
is placed upon the employees and the 
insurance companies are concerned 
only in ascertaining the exact scope of 
the increased liability of the employe 
and the proper rate of premium tha 
wll cover the hazard. It is these two 
subjects that are occupying the atten- 
tion of the liability managers. 

Cannot Decide Rates. 

No decision has been réached as to 
the proper method of restricting the 
reading of liability policies so as to 
prevent their application to cases where 
compensation is paid under the law. 
The extent of the liability, however. 
will have to be known before any de- 
cision can be arrived at as to the 
proper premium. 

Various estimates have been made of 
the probable increase in rates in New 
York, due to the new laws. Increases 
of anywhere from 100 to 200 per cent. 
have been named as necessary to cover 
the increased liabilitv. One under- 
writer estimates that if the permissive 
Wainwright law, which permits an em- 
pioyer to contract with an injured 
workman for payment of compensation, 
should be generally adopted, liability 
rates would be increased 600 per cent. 

Conference Committees at Work. 

In addition to the general meetings 
of liability companies for the purpose 


TAKES A VACATION. 
John H. Sell no Longer President of 
Peoples Surety—Vice-President 
Brown in Charge. 

The announced resignation of John H 
Sell as president of the Peoples’ Surety 
Compaty, of New York, occasioned very 
little surprise, as his administration 
has not been what one might term a 
“howling success:” in fact. the surpris- 
ing feature in connection with the an- 
nouncement, so far as the underwriting 
fraternity is concerned, was the state- 
ment that the resignation was due to ill 
health. Mr. Sell was thought to be in 

good health. 

James M. Brown, vice-president, will 
be in charge, fulfilling the duties of 
president, pending the appointment of 





a successor. 





of discussing the compensation pred-| 
lems, the Liability Conference has two | 
committees which are working along | 
the same lines. One is investigating | 
the rate situation and is expected oe 
to advise the Conference companies 
what rates are considered by it to be 
adequate under the new conditions. 
They will be mere'y advisory rates in- 
tended only as information and a guide 
in gauging the hazard of similar busi- 
ness. Another committee is compiling 
data in workmens compensation and 
it is expected that the co-operation of 
the companies in these various ways 
will go a long way toward meeting a 
situation which mater:aized so sud- 
denly that the liability insurance busi- 
ness appeared to be’ threatened with 
demoralization. 


COMPETENT MEN ADVANCED. 
Maryland Casualty Rewards Men Who 
Have Served Company Well— 
Official Staff. 

Speaking of the re-arrangement of oi 
official staff due to the opening of its 
fidelity and surety department, the 
Maryland Casua'ty says: | 
“F. Highland Burns is now second 
vice-president, and James H. Stone is 
third vice-president and auditor. The 
new assistant secretaries, John A. Hart- 
man and Robert Ferguson, are Mary- 
land men of long standing. Mr. Hart- 
man has been cashier of the company | 
for some years, and the casualty edu- | 
cation of Mr. Ferguson came from ser- 
vice as chief clerk. The re-arrangement, 
which in no instance interferes with 
the previous duties of any officer, gives 
deserved promotion to competent men.” 
Officers and Department Heads. 
The officers and department heads of 
the Maryland are as follows: John T 
Stone, president; Aubrey Pearre, first 
v.ce-president; F., Highland Burns, 
second vice-president; James H. Stone, | 
third vice-president and auditor; James 
H. Patten, treasurer; James F. Mitche’l, 
secretary; Robert Ferguson, and John 

A. Hartman, assistant secretaries. 

Department Managers:— J. Ww. 
Rausch, Boiler, Fly Wheel and Inspec- 
tion; C. W. Maydwell, Claim; Duncan 
H. Scott, Accident and Health; Richard 
l'. Thompson, Burglary; Clifton D 
Eldridge, Plate Glass; Thomas M. Don- 
aldson, Sprinkler Leakage; G. Murray 
Seal, Extension; Clarence Stone, Pub- 
licity; E. B. Owens, Jr., Assistant Man- 
ager Liability; H. E. McClellan, Assist- 
ant Auditor;D. H. Hepburn, Jr., Super- 
visor Liability Inspections; F. L. Tem- 
pleman, Examiner of Claims; C. R. De 
:aney, Consulting Chemist; P. A. Bate- 
man, Superintendent of Supplies; Mar- 
bury & Gosnell, General Counsel; W. 
L. Clark, Attorney. 
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A Good Loser. 

Superintendent Hotchkiss of the New 
York Insurance Department strenuously 
opposed the provision for a clause in ac- | 
cident and health policies, under which 
companies might appeal to the courts; 
for a review of the decision of the In- 
surance Department. 

Fdson S. Lott, president of the United | 
States Casualty Co., championed the | 
clause for the companies and he won, 
out. When Governor Hughes signed | 
the bill which completed the victory of | 
Mr. Lott and made sure the defeat of | 
Mr. Hotchkiss, the latter very graciously | 
forwarded to the former the pen which | 
Governor Hughes used in signing the | 
document. | 

Mr. Hotchkiss is not a bad loser, by | 
any means. | 


| 
l 
| 
| 
| 
| 
| 
| 





Boiler Explosion. 

The boiler of Jenkins Bros.’ laundry | 
in Laconia, N. H., exploded Tuesday 
afternoon. Tearing through the center 
of the three-story wooden building, it | 
killed Earle E, Doran and caused in-| 
juries to six other employes of the laun 
dry, mostly women. A nearby wage 
keeper was thrown from his shop by the 
concussion and hurt badly. 





His Adwertisement Paid 


Under date of February 4, 1910, a patron voluntarily writes us as follows: 

“Tt may interest youto know that through a series of advertisements in The 
Eastern Underwriter, I secured one agent who produced $471,000 of paid business 
during 1909; another who produced $127,000 during 1909 and who I am sure will ; 
for $200,000 during 1910. 


«The space I bought from you produced the insurance I desired” 


If this has been his experience, why not yours? Rates furnished on request. 
THE EASTERN UNDERWRITER, 105 William St., New York City 











MYRON W. ROBINSON 


SUBURBAN AGENT FOR NEW JERSEY FOR THE FOLLOWING COMPANIES: 
Phoenix Assurance Company of England 
Pittsburg Underwriters 
Girard Fire & Marine of Philadelphia 
Svea Fire & Life of Sweden 
Insurance Company of North America of Pa. 
Boston Insurance Company of Mass. 
LARGE LINES ACCEPTED AND LIBERAL COMMISSIONS ALLOWED 


New York Office, Mills Bldg., 35 Wall St. Englewood Office, opposite Depot 











T. J. FALVEY, President JOHN T. BURXETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding «Insurance Company 
Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 
Newark, N. J. Office, 707-708 Firemen’s Building 
JOHN GIBLON, General Agent 


Surety Bonds «4 Burglary Insurance 











THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORH CITY. 
CTS IERIE ET a ee $_ 9,598,924.02 
Capital and Surplus...............- 3,564,229.90 
Losses paid to January 1, 1910.... 31,395,063.21 

This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Builer, Fly Wheel, Employers. Public, Teams, Workmen's 
Gollective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability 


siceisis OFFICERS...... 
GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec, HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 








MONEY MAKINC POSSIBILITIES 


GET ACQUAINTED WITH OUR 

WEW HEALTH AND ACCIDENT POLICIES and the OPPORTUNITIES 

we have FOR DISTRICT AND LOCAL AGENTS 
Local Fire and Life Agents can carry this line and will find it a money-maker 
from the start. We have some Choice Openings in New York and New Jersey. 
Write to-day for particulars to 

PETER PATTERSON, Secretary 

FEDERAL CASUALTY CO., - - - DETROIT, MICHIGAN 

Assets, $255,424.83 Surplus, $224,006.23 











ACCIDENT - - - - LIABILITY - - - - BOILER 
HEAL TH - -- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prudential Casall Company 


HOME OFFICE, INDIANAPOLIS 


AUTHORIZED CAPITAL - - ONE MILLION DOLLARS 


LIBERAL CONTRACTS TO AGENTS 
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July 7, 1910. 


THE EASTERN UNDERWRITER 





BNLARGES ITS BENEFITS 





WHICH ARE MADE RETROACTIVE. 





Aetna Life Makes Personal Accident 
Policy More Attractive—Features 
Modified. 

The Aetaa Life has issued a new poli- 
cy which contains many additional ben- 
efits over those provided in its former 
contract, but that present policyholders 
may receive the advantages granted the 
Company has followed its usual custom 
of making them retroactive, endorse- 
ments containing the new provisions 
having been forwarded to old policy- 

holders. 

The following endorsement shows the 
modifications: 

Part I. is hereby eliminated and the 
following language substituted: 

Single Indemnities. 

If such injuries alone totally disable 
the insured, that is, immediately, con- 
tinuously and wholly prevent him from 
prosecuting any and every kind of busi- 
ness pertaining to his occupation, and 
during the period of such continuous 
total disability and within two hundred 
weeks from the date of accident, result 
in any one of the losses described below, 
the Company will pay the sum specified 
opposite such loss and in addition will 
pay weekly indemnity for the period of 
such disability from the date of accident 
to the date of death or other specified 
loss at the rate per week provided in 
Part II-A or, if such injuries alone 
result within ninety days from date of 
accident in any one of the losses de- 
scribed below, without there being con- 
tinuous total disability as above stated, 
the Company will pay the sum specified 
opposite such loss. 


steps or runningboard of railway or 
street railway cars), or while in a pas- 
senger elevator (excluding elevators in 
mines), or caused by a stroke of light- 
ning, or by reason and in consequence 
of the burning of a building while the 
insured is therein, caused by the col- 
lapse of the outer walis of a building 
while the insured is therein, or caused 
by the explosion of a steam boiler, or 
caused by a cyclone or tornado, the 
amount to be paid under Parts I, II or 
tll, shall be double the sum otherwise 
payable for such injuries. 
Part X is hereby eliminated and the 
following language substituted: 
Insurance of Beneficiary. 


In case the beneficiary first named in 
the Schedule of Warranties endorsed 
herein is not the insured or an insured 
beneficiary under any other accident or 
disability policy issued by this Com- 
pany, and is over eighteen and under 
sixty years of age, then and not other- 
wise this policy shall also insure the 
person so named as beneficiary against 
bodily injuries effected solely through 
external, violent and accidental means, 
suicide (sane or insane) not included, 
and received by said person while a 
passenger in or on a public conveyance 
provided by a common carrier for pas- 
senger service (including platform, 
steps or runningboard of railway or 
street railway cars), or while in a pas- 
senger elevator (excluding elevators in 
mines), or caused by a stroke of light- 
ning, or by reason and in consequence 
of the burning of a building while the 
beneficiary is therein, or caused by the 
collapse of the outer walls of a building 
while the beneficiary is therein, or 
caused by the explosion of a steam boil- 
er, or caused by a cyclone or tornado, 
which injuries alone result within 
ninety days from date of accident in 


Loss of: a 

Bs LR 0isn cues vn OO EE SNE coche cease anwe as seesbssebenues Dollars 
B Both Hands by removal at or above the wrists ........ The Principal Sum 
C. Both Feet by removal at or above the ankles ........... The Principal Sum 
Db. One Hand at or above the wrist and One Foot at or obove 

TS ES GF SOND inv vins KA wddisneitecsnewnens The Principal Sum 
E. Entire sight of Both Eyes, if irrecovrably lost .....;..... The Principal Sum 
F. One Hand by removal at or above the wrist and Entire 

Sight of One Eye, if irrecoverably lost............. The Principal Sum 
G. One Foot by removal at or above the ankle and Entire 

Sight of One Eye, if irrecoverably lost.......... ..The Principal Sum 
H. Either Hand by removal at or above ihe wrist....One-half of Principal Sum 
[ Hither Foot by removal at or above the ankle.....One-half of Principal Sum 
J. Entire Sight of One Eye, if irrecoverably lost.. ..One-half of Principal Sum 


The principal sum payable for loss of 
life shall be paid. to the beneficiary 
hamed in the Schedule of Warranties 
endorsed thereon, if living, otherwise to 
the executors, administrators or assigns 
of the insured. All other indemnities 
payable under this Part I. shall be paid 
to the insured, 

Part If is hereby eliminated and the 
following language substitute: 

Singie Weekly Indemnity. 
Total Disability—A. If such injuries 
t result in any of the losses pro- 
ed for in Part I but alone totally dis- 


able the insured, that is, immediately, 
continuously and wholly prevent him 
Irom prosecuting any and every kind of 
business pertaining to his occupation, 
ah. ee Dollars per week 
wil! be paid to the insured, as herein- 


after provided, so long as he shall live 
and continuously suffer total disability. 

Partial Disability —B. If such injuries 
shall not totally disable the insured, as 
tbove, but shall partially disable him, 
that is, immediately or immediately fol- 
lowing a period of total disability re- 
sulting from such injuries continuously 
and wholly prevent him from performing 
one Or more important daily duties per- 
taining to his occupation, one-half of the 
amount provided for total disability will 
’e paid to the insured as hereinafter 
provided, but not for more than twenty- 
“Ix consecutive weeks. 

Part IV is hereby eliminated and the 
following language substituted: 

Double Indemnities. 

If such injuries are sustained by 
means as aforesaid while the insured is 
& passenger in or on a public convey- 
ance provided by a common carrier for 
Passenger service (including platform, 


iny one of the losses described below, 

in the sum specified opposite such loss. 
(Same Schedule as Above) 

If the beneficiary shall sustain injury 

under conditions as aforesaid and such 

injury is named in the Schedule of In- 


juries hereinafter contained, the sum) 


set opposite said injury in said schedule 
in the column headed “Beneficiary” will 
be paid to the said beneficiary, provided 
always that not more than one amount 
will be payable for injuries to the ben- 
eficiary resulting from any one accident. 

The original principal sum payable 
for loss of life will be paid to the in- 
sured. All other indemnities payable 
unter this Part X will be paid to the 
beneficiary. 

The following benefits are added: 

Hospital Indemnities. 

‘f a bodily injury for which weekly 
indemnity is payable under this policy 
necessitates the removal of the insured 
to a hospital within ninety days from 
date of accident, and provided no claim 
is made under Part V for surgical oper- 
ation, the Company will pay, in addition 
to the weekly indemnity payable, the 
amount expended weekly by him for hos- 
pital charges, but not in excess of fifty 
per cent. of the single weekly indemnity 
provided in Part II-A for total disabil- 
ity, or for a period of more than ten 
weeks. 

These increased benefits shall apply 
only to injuries covered by the polfcy 
sustained on or after June 1, 1910, and 
while the policy is in full force and 
effect. 





New Jersey Agency Appointments. 


Casualty Co. of America.—Trostel & 
Otterstedt, Guttenburg. Equitable Ac- 


cident—B. Grinustein, Jersey City. 
Fidelity & Casualty—J. H. Gilbert, H. 


Hotz, Newark; G. A. Hoag, J. S. Budd, 


East Orange; E. R. Bonsall, Ocean 
Grove; J. F. Imhoff, Glassboro; Mrs 
Reichenbecker, Jersey City. London 
Guarantee & Accident—W. T. Wester- 
velt, New York, N. Y. Maryland Cas- 
ualty—W. P. Reed, Camden. New 
Ycrk Plate Glass.—S. A. Pappinger: W. 
Simmenroth, Elizobeth. North Ameri- 
can Accident.—-L. Pinner, Asbury Park; 


— 


P. F. Nowlan, A. D. Roberison, Jr., Cam- 


den; C. P. Hungrige, New Brunswick 





KEEP POSTED By Reading 


THE EASTERN UNDERWRITER 
Each Week 
Subscription $3 Per Annum 
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The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 








of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 





The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 
Our New Accident Policy is Perfection 
It’s The Policy Your Client Wants 
It’s The Policy That’s Easy to Sell 
PERSONAL ACCIDENT, HEALTH, 


LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 














Place your 





Address Agency Department 


INSURANCE BROKERS! 
SURETY and 
business in the ‘*‘ EMPIRE” 


CAPITAL, $500,000 


Business producers not now under contract wanted for open territory 


The Empire State Surety Company 
84 WILLIAM STREET, 


CASUALTY 


NEW YORK 








for Protection to Policyholders 


WORTH INVESTIGATING 
THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 


$100,000 deposited with Auditor of State 


or commission basis 


E. O. BURGAN, 
Manager 








ESTABLISHED 1886 


ASSETS $300,000 
Indiana and Ohio Live Stock Insurance Co. 


—INSURES— 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 


THE PIONEER IN ITS LINE 








Home Office, 


PLATE GLASS 
AND HEALTH 


DANIEL D. WHITNEY, Vice-Pres. 





THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co, 
47 CEDAR STREET 
Chartered 1874 
PERSONAL ACCIDENT 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


POLICIES 


ALONZO G. BROOKS, Ase’t Sec. 
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UNITED SURETY COMPANY | 
gape: algal 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JOHN. 








Any successful Life Insurance solicitor, having 
an unimpeachable record can secure good 


territory with a liberal contract by addressing 


Security Mutual Life Insurance Company 


BINGHAMTON, N. Y. 











BIC PAY FOR BIC MEN 


One of the strongest life insurance companies in the 
United States is looking for men with A-1 records as personal 
writers and organizers. Every facility furnished. Salary 


and bonus, and unequaled policies. 
Address ‘‘IN CONFIDENCE, ”’ care The Eastern Underwriter 
105 William Street, New York 














LONDON GUARANTEE AND ACCIDENT CO., Ltd. 
OF LONDON, ENGLAND 


Head Office 4 F. J. Walters 


CHICAGO G Ge Resident Manager 
saniiaiates < 1, ( 45-49 Cedar St. 
F. W. LAWSON yates 7. New York 
Gen’l Manager %‘4 7 et 
° Sind BASS) Elmer A. Lord & Co. 
Liability, Accident, Dp ey TEN 145 Milk St., Boston | 
Health, Credit, Burglary ak i ca Resident Mgrs.,.—_—_——— 
and Sieam boiler ———-New Eng-and 
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STOCK SALES MANAGER WANTED 


We are desirous or securing the services of a thor-- 


oughly experienced and practical sales manager who 





can hire and control a large force of stock salesmen. 
We want a man who has a connection and following 





among A-] stock salesmen as well as investors— 





“a live wire” who can infuse life and enthusiasm 





into his sales force. Our proposition is a high-grade 


one and “‘as straight as a string,” and we will pay 





the limit for a man with similar qualifications. Ap- 





plications can be addressed in fullest confidence to 


The Union National Securities Co. 
of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
CLEVELAND, OHIO 








Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





Assets - - - $584,482 62 
Reserve - ° - $201,330 00 
Capital - - - $300,000 00 
SURPLUS - - - $64,374 37 
Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 





The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








DESIRABLE TERRITORY 
AVAILABLE TO KEEN, RRR IEE ETIS 
ACTIVE, RELIABLE Aura 
~~ GEO. STEVENSON, JR., 
rie PRESIDENT 
JAMES CHAPPELLE, 


SECRETARY 


“aA 
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SOLICITORS Vi 


THOROUGHLY ‘ao 
UP-TO-DATE POLICIES a A. D. BONNIFIELD 
Lia & . 4 A yy, ‘ ‘ b] 


ae A NT 
CORRESPONDENCE GENCY SUPERINTENDE 


DIRECT WITH THE COM- foe 
PANY SOLICITED 






































Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 





The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
policy issued by this Company 





LIBERAL CONTRACTS 








W. H. GREGORY, President | 








